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SERVICES HOW SLR CAN HELP

Transactional due diligence can be complex and involve short time lines that require a solid understanding of deal-specific 
factors so that relevant information can be effectively used to provide clear understanding of environmental-related 
business risk. This information can give clients a competitive negotiation advantage.  

Working with our clients and their team of legal, insurance, and financial due diligence advisers, SLR takes into consideration 
a broad range of factors and then tailors our due diligence support services to the specific needs of the client. Through 
identifying and evaluating information, SLR is able to present relevant findings to our client.

      Our professionals 
and technical staff 
provide rapid response 
and delivery of 
information for our 
M&A clients.

DUE DILIGENCE  

www.slrconsulting.com

SLR core services in due diligence include:

• SLR provides our Merger & Acquisition (M&A) clients with a team of 
professionals with broad experience in environmental due diligence for 
a variety of asset types in many market sectors including: aerospace, 
automotive manufacturing, structural steel fabrication, wood products 
manufacturing, oil & gas exploration & production, refineries & distribution,  
mining, waste management & landfills, electronic circuit board assembly, 
chemical manufacturing, & metals fabrication & foundries.

• As appropriate, SLR’s due diligence activities include site investigations, 
remedial cost estimates, environmental risk assessments, permit 
compliance review, and facility compliance audits.

• SLR’s team provides rapid response and delivery of summary reports and 
findings on acquisitions at the global level. Recent work was completed in 
North America, South America, Africa, Europe and parts of Asia.

TECHNICAL SERVICE

The competitive M&A landscape requires clients to receive relevant 
information quickly and in a form that allows them to make informed 
business decisions. SLR accomplishes this by:

• Securing an understanding of deal-specific business objectives 
and drivers.

• Evaluating industry-specific regulatory trends with respect 
to their potential to impact a market and industry’s ability to 
responding to those trends.

• Providing assistance at the “Pre-Bid or Pre-Sale” Phase on the 
strategies related to indemnification, disclosures, lease terms, 
and language in letters of intent and agreements.  

• Working with clients to provide appropriate information that 
will allow for most favorable accounting treatment and tax 
management. 


