
Operationalise your G2 data to 
turn relevant prospects into B2B 
contact data and avoid tedious 
manual research and get 
quality leads delivered daily 
freeing up company time.

Lead Onion’s G2 Intent tool lets 
you enhance your third party 
data and combine your G2 
profile to discover fresh leads.

With data from the world’s largest 
tech marketplace where businesses 
can discover, review, and manage the 
technology they need, you can identify 
prospects who are actively searching 
your industry or your competitors in 
real-time. 

• Identify prospects who are actively 
looking at your business

• Turn company-level information 
into actionable contact data

• Highlight competitive engagement 
from your target audience

• Track moves towards digital 
transformation in your target 
organisation

• Qualify intent signals so they are 
ready for your sales team

With G2 intent you can increase your 
conversion rates, shorten your sales 
cycle and improve the quality of your 
leads. 

Unlike static data lists, our buyer 
intent data is current, up-to-date 
and showing the prospects who are 
engaged right now. 

You can discover company and contact 
profile information of people who are 
actively researching your industry, 
competitors, or company profile on G2 in 
real time meaning you can help you take 
almost instantaneous action.

Through automated journeys, you 
can automatically reach out as your 
prospects research, or add them to PPC 
(pay-per-click) audiences to target 
them on multiple channels.

You can spot unhappy customers 
researching your competitors and 
reduce your churn rate, by offering 
complimentary services or offers they 
can’t refuse.

With the G2 Intent Tool you can 
set up reveal settings and filters 
to say you’re interested in VPs 
of a given industry and get a 
stream of prospects coming 
through from those companies. 
Lead Onion simply lets you turn 
that company level intent data 
into actual contact data.” 

What The G2 Intent Tool 
Can Do For Your Business:

Combining Your G2 With 
Lead Onion means:

Michael Green,  
COO of Lead Onion

G2 Intent

Download our guide The 7 Secrets Of Mastering Buyer Intent Marketing  
and find out how you can:

Are you ready to supercharge your prospecting?

Save time Save money

Scale fast Sell more
Download Guide

Take your G2 data to 
the next level

70% 
Almost

of the customer journey is 
completed before the buyer 
even reaches out to sales 
departments
Marketingchart.com

68% of B2B companies 
are still struggling 
with lead generation

Jumplead

https://www.marketingcharts.com/industries/business-to-business-109559
https://jumplead.com/research/lead-generation-statistics

