
 

Bracknell RFC Speed Networking Event  

August 30
th

 Friday 08:00 – 08:45 

BRFC Main Hall 

“The early bird catches the worm” 

 

AIM: 

Calling all early birds! The BRFC Speed networking Event aims to provide a forum for local business 

representatives to increase their network, build new relationships and explore business 

opportunities with their peers centred around Bracknell Rugby Club.  

 

AGENDA: 

07:45 to 08:00 – Welcome and breakfast  

08:00 – 08:40 – Speed networking  

08:40 - 08:45 – final informal networking , thanks and close 

 

To avoid disappointment, as places will be limited, if you could confirm your place (and any guests) 

to me by email at: adrian_studd@yahoo.co.uk by no later than 28
th

 August close of business. 

 

RULES AND INFO:  

Each delegate will have 90 seconds to convey their proposition to the other party 

As spots will be limited there should be no more than 2 representatives from any one company on the day in attendance 

BRFC organisers reserve the right to refuse entry to late or un-registered delegates to ensure smooth running on the day. 

£10 entry per delegate (all funds go to BRFC club funds) 

Cost includes soft drinks / tea & coffee + Bacon Butty 

Remember to return your name tags!  ** BRING PLENTY OF BUSINESS CARDS ** 

There is plenty of free parking onsite, any further queries please contact Adrian studd on 07970 069914, see advice on 

good speed networking etiquette on back page 



HINTS from others: 

1. If you can be in the group of people not moving, it puts you in control and means that you don’t have to get up after every chat allowing 

you to be more composed during each meeting (they are pretty intense).  

2. Try not to make your pitch sound like it has been scripted. The best pitches were from those who tailored their pitch to the other speed 

networker, if you’re first to pitch this can be difficult to (see next point).  

3. Try to go second; this will benefit you in two ways. You will understand the other speed networker’s business and whether you have 

anything to offer them (one of us met a lady who was offering Russian brides, we weren’t quite sure how you could have conveyed the benefits of my 

business. Another benefit of going second is that your pitch is more likely to stick in the other speed networker’s mind because they will be focused 

on you rather than their own pitch.  

4. Have lots of business cards and ideally a leaflet that clearly lays out what you do. Some people we had in our sessions were writing their 

contact details down on paper……enough said.  

5. Carry a pen with you; write notes on the back of business cards about the other person’s company; when you get back to the office it may 

not be quite as apparent what the company does just from a business card.  

6. Final business card point make sure that you exchange cards at the beginning of the session, it can be a time saver.  

7. Lean into the conversation slightly (too much was really off putting), it shows that your interested and focused on what the other person 

has to say.  

8. Remember names, the people that had the biggest impact on us were those that could remember our names, as mentioned above it shows 

that they have listened to what you have to say.  

9. The business people who were most successful were those that had done a few sessions of speed networking; the age old adage of 

practice makes perfect seems to ring true in the speed networking environment.  

10. The most crucial point is that after you get all of contact cards that you pursue any relevant leads you get.  

 


