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 START YOUR SALES WEEK ON FIRE! 

In today’s episode, we are going to look at what experts in the field of human behavior 

know and that is how we act and perceive things has a lot to do with the voices that we 

listen to inside our heads. By knowing that our inner voice can determine our success or 

failure, we are going to discuss what you can do to make sure that it is helping you 

succeed. 

We are also going to be taking a look at 3 Simple Actions you can Do Every Day That 

will Improve Your Life. 

Hello I am Peter Gianoli and this is Mondays Sales Coach connecting you to a 

community of sales champions on iTunes and online at MondaySalesCoach.com 

We have the site, the place where you can get all the great material when it comes to 

helping you achieve sales domination. Awesome podcasts, articles and social media 

please join us at MondaySalesCoach.com 

 

HOW TO IMPROVE YOUR MINDSET? 

How many times have you heard business experts emphasize the crucial role that our 

mindset plays in determining the extent of our success?  

Suffice it to say that you are already well-acquainted with the word mindset. 

One dictionary defines ‘mindset’ as the set of beliefs that affect an individual’s attitude. 

In other words, these beliefs influence how one behaves and perceives the world around 

him or her.  
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Interestingly, if we consider the two words that make up this compound word, we get 

more than just a set of beliefs that affect our behavior. The word ‘mind’ refers to our seat 

of consciousness that generates thought and memory while the word ‘set’ refers to 

focusing on a certain task to achieve a goal.  

If we take the two definitions as one, we could, therefore, expand our definition of the 

word ‘mindset’ into a set of beliefs which influence us towards a goal.  

 

Now, you can see why having the right mindset is crucial for you?  

 

Without the right mindset to train our perception, we cannot reach our goals, especially in 

a highly competitive environment like sports, sales, or business.  

 

We are not born with a fixed mindset. What we think of depends on how we choose to 

think. After all, life is a matter of choice. The choice to be positive or negative depends, 

not on the circumstance, but on us.  

 

Let’s consider how great the impact of mindset is.  

 

Recall when you have woken up on the wrong side of the bed and you say, “I’m so tired, 

this is going to be a long day”? How do you think you will you act after that statement 

has been made? You most probably will not feel very active.  

 

However, on the other hand, what if you woke up and told yourself, “This is going to be a 

great day. I’m so excited to begin”? Obviously, you are going to experience high energy 

levels at least for the start of that day.   

 

Now, what does this simple case reveal?  

 

It shows that our thoughts can impact our conscious actions a lot. This is the phenomenon 

which individuals in the field of cognitive behavioral science study.  

 

In this study, they have concluded that what we tell ourselves—our inner conversations, 

plays a huge role in determining our attitude, state, and behavior.  
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The more we label ourselves as something, the more we embed that type of reality in our 

minds. That is why they say, “We become the things that we think of.” 

 

For instance; if you always tell yourself that you are lousy with directions. After 

repeating that statement to yourself, your brain learns to accept that as a fact.  

 

Consequently, you end up believing the statement as a fact, restricting your brain from 

further developing and finding a way over that barrier.  

 

Thankfully, we can change the way we set our minds. We can do something to re-align 

what we tell ourselves and the goals we have in our life.  

 

True, this is not an easy task, and you might sometimes find yourself relapsing into 

negative thoughts. If that happens to you, do not lose hope. Tell yourself that you are 

getting better at becoming optimistic every day.  

 

You can use whatever tactic may work for you so that you can concentrate on better 

thoughts throughout the day. Whatever strategy you are using, the bottom line is this:  

 

Think positive. Use your imagination to visualize your success. Condition your mind for 

it.  

 

This is especially important for us in sales where at times staying optimistic can be a 

struggle.  

 

Learn from the way experts deal with their inner voices. Instead of allowing those voices 

to bog them down, they make sure that they push them to the success they are 

envisioning.  

 

So, learn to organize your thoughts. Set your mind on your goals. Believe that you can 

achieve what your mind has conceived, and you will see just how much the power of 

your thoughts can tip the scales in your favor. 
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3 SIMPLE ACTIONS TO DO EVERYDAY! 

 

Life has an uncanny knack of getting away from us. For many of us, life leads us; we 

don’t lead it. Too often, we allow life to take over, moving us from here to there with 

little control of our destination.   

 

Family, job, friends, bills, it all has a way of putting us on our heels and making us feel as 

if we’re out of control. 

 

What if we were to do something different to gain that control back? 

 

What if that something or somethings were small, simple, repeatable, but impactful?  

 

Wouldn’t that be nice? 

 

Life is unpredictable; you can’t control it. But you can be deliberate daily. 

 

Here is a tip I have learned from a colleague who every morning, when she dropped her 

daughter off at school, she would tell her to have a great day and to;  

create something,  

learn something  

and share something  

 

and it’s from this daily routine that she realized that if she too could do those three simple 

things every day, how amazing her life would be. 

 

So, she incorporated every single day, those three simple actions into her schedule and 

she claims it fundamentally changed her day to day life and ultimately her life in the long 

term. 
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Create Something 

 

When we create something, we are building something new. We’re tapping into our 

creative mind. Creation requires challenging the status quo. It requires awareness.  

 

Creativity requires a connection and ownership to change, to growth and improvement or 

the act of creativity for the sake of creativity, as in art.  

 

When we create something, we’re being additive. We are giving to our workplace, our 

school, our home, our family, to our friends or society. By creating something every day 

we’re improving our surroundings and the lives of others around us, no matter how small 

or how big.  

 

Creating is the act of building something and the act of change. Commit to creating 

something every day; a new process at work, a blog post, a piece of art, a story, a 

presentation, a new client, a new workflow design, anything.  

Put yourself in a position where you can create something new every day. It’s how you 

add to life. 

 

Learn Something 

 

There is nothing you can do that’s as impactful as learning.  

 

Our personal development and growth are paramount, yet it’s far too easy to let life get in 

the way. The day to day becomes our master and learning is an afterthought.  

 

To those who look to maximize life, learning is anything but an afterthought. Learning is 

personal growth and the more we learn, the more we’re capable of, the more 

opportunities that are opened for us.  

 

Learning is the selfish act in this trio, as we are the biggest beneficiaries of learning. The 

more we learn, the more we grow, the more enriched our lives become.  
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Learning is the answer to preventing and solving so many of life’s problems. Start 

looking for ways to deliberately learn every day. Build a learning path. Look for ways 

you can learn each day. Learn how to do something you didn’t know how to do. Learn 

about something you were unaware of. Learn about history, learn about a new product, 

learn about your competitors, learn something new about a coworker, your boss or a 

friend, learn something about your neighborhood or the environment.  

 

It’s less about what you learn and more about making sure you learn something new 

every single day. 

 

Share Something 

 

Giving, it’s a value we all cherish. Few of us would say we give enough. Giving is one of 

those things we all say we need to do and want to do, but it always seems to end up on 

the next day’s list.  

 

We just never seem to get around to giving as much as we think we should.  

 

Except for special events, mother’s days, birthdays, and of course Christmas, giving is hit 

and miss, and all of us know we can do more.  

 

Sharing is giving. It’s a way to acknowledge the presence and importance of others. By 

sharing regularly, we include others into our lives and validate their value to us. Sharing 

is inclusive; it connects us to everyone around us. It makes sure we aren’t an island and 

that we are part of something bigger.  

 

When we don’t share, we isolate ourselves, and we are not completely participating in 

our community, our family or our work.  

 

Find time to share every day. Sharing doesn’t mean buying presents, but it can mean 

sharing an idea you’ve had, sharing a tool, sharing information like an article you read 

that you think someone could benefit from.  
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It could mean sharing your car to give someone a ride. It could mean buying the coffee 

for the person behind you in line at a coffee shop. Maybe it’s helping on a project that a 

co-worker is struggling with. Regardless of what it is, look for ways to share every day. 

It’s good for the soul. 

 

Our lives can get out of control. Days can be overwhelming. It’s too easy to lose our way. 

But when we commit to creating something, learning something and sharing something 

every day, it’s a lot harder for the challenges of life to take hold. 

 

Every morning when you wake up, make a commitment to creating, learning and sharing 

at least one thing.  

 

Then when you get home, write down what they were. Were you able to do it? Did you 

do each one today?  

 

Share what you did with your spouse or friends. Tell them how it felt. Was it hard? Why 

did you choose the things you did?   

 

Start a streak and see how long you can go without missing a day. Mark each day you did 

all three on your calendar. Keep it going, you’ll be amazed at how your life will change. 
 

That concludes this week’s episode of Monday Sales Coach. If you missed any part of this 

episode go to our website to catch up. Also, make sure you connect with our newsletter. 

These can all be found at mondaysalescoach.com 

That was Monday Sales Coach and I am Peter Gianoli, thank you so much for connecting 

and listening to us and being a part of our team of sales champions. 

Until next week, create something, learn something and share something every 

day. 

 

 

http://www.petergianoli.com/monday-sales-coach/
http://petergianoli.com/booking-inquiry-peter-gianoli/

