
 

Important information: All information regarding limitation of liability and potential conflicts of interest can be found at the end of the report 
Redeye, Mäster Samuelsgatan 42, 10tr, Box 7141, 103 87 Stockholm. Tel. +46 8-545 013 30, E-post: info@redeye.se 

 

 

 

 

 

 

 

  

  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
Update 

Equity Research 26 August 2020 

KEY STATS  

Ticker IMINT 
 Market  Spotlight 
 
 
 

Share Price (SEK) 8.1 
 Market Cap (MSEK) 72 
 Net Debt 20E (MSEK) -33 
 Free Float 88 % 
 
 

Avg. daily volume (‘000)  15 
 

BEAR BASE BULL 
7 
 

11 
 

21 
 

KEY FINANCIALS (SEKm) 
 
 
 

2018 2019 2020E 2021E 2022E 2023E 
Net sales 34 40 47 56 64 73 
EBITDA 8 9 17 15 16 17 
EBIT -4 -6 3 0 4 11 
EPS (adj.) 
 

2018 2019 2020E 2021E 2022E 2023E EPS (adj.) -0.3 -0.7 0.4 0.0 0.3 1.0 
EV/Sales 3.1 1.6 0.9 0.7 0.5 0.3 
EV/EBITDA 13.9 7.1 2.3 2.5 1.9 1.3 
EV/EBIT -27.9 -10.3 11.6 87.1 7.9 2.1 
P/E -46.1 -16.0 23.2 229.8 23.7 8.6 

ANALYSTS 

Erika Madebrink 
erika.madebrink@redeye.se 
Nima Faroghi 
nima.faroghi@redeye.se 

Solid Corona Recovery 
Redeye adjusts its valuation of Imint upwards after a strong Q2’20. Despite a 

challenging quarter for the smartphone market, the company beat our sales and 

EBIT expectations. Hence, Imint is progressing towards profitability quicker than 

we previously expected, and we raise our valuation range. 

 

Q2’20 better than expected 

Imint had sales of SEK 11.5m in Q2 and grew 11% y/y. This was clearly above our sales 

estimate of SEK 9.1m. Also, costs were lower than we expected, with an OPEX excl. D&A of 

SEK -9.7m, putting EBIT at SEK 0.5m. Overall, the company beat our expectations. This was 

the first quarter since Q3’19 that Imint generated a positive EBIT.  

Advancing despite Corona 

Imint says that the growth in the quarter was driven by additional software features being 

sold to customers, but also that Vidhance is being included in lower-range smartphones. 

The company also signed two new customers in the quarter – Transsion Communications 

and Bytedance. Given that the smartphone market contracted 24% in the quarter, we are 

impressed by Imint’s accomplishment during Q2’20.  

 

We note that Imint’s business seems more resilient in a market downturn than we 

expected. We view Q2 as a signal that the company is on the right track by increasing the 

average selling price per unit and increasing the content sold as well as penetrating lower-

range phone segments. 

We raise our base case to SEK 11 per share 

With the impressive performance in the quarter, we increase our sales and margin 

estimates slightly in the short to medium term. This yields a higher base case of SEK 11 

per share and a fair value range of SEK 7 to SEK 21 per share. Although the share surged to 

SEK 8 per share on the report, we see additional upside of around 30%.  
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Q2’20: Corona Resilience 
In this update, we will review Imint’s performance in Q2’20 and how the company has 

progressed over the last months. The company noted in Q1’20 that it had seen a clear 

negative impact of the Corona crisis. However, the performance improved in Q2, and we will 

discuss this development more in detail down below. 

 

As usual, we also give you an update of the smartphone market and look at how the crisis 

has affected the different players’ market shares. We conclude by discussing how the quarter 

affects our view of Imint, our forecast and valuation. 

 

Financials in Q2’20 
Imint performed better than we expected in Q2’20, both on the sales and cost side. Sales 

were SEK 11.5m (SEK 10.4m). This can be compared to our estimate of SEK 9.1m and 

corresponded to a q/q sales growth of 31%.  

 

The company communicates that the sales growth is driven by both additional features being 

sold to customers, as well as increased penetration of lower range phone segments. This 

development is what we have been expecting. Hence, it increases our conviction in our view 

of the case. 

 

 

 

Also, the costs were quite significantly lower than we expected and came in almost -20% 

below our forecast. OPEX excluding D&A was SEK -9.7m (SEK -11.2m) in the quarter, whereas 

our estimate was SEK -12.0m.  

 

With D&A remaining stable, Imint generated an EBIT of SEK 0.5m (SEK -1.5m). We had 

estimated an EBIT of SEK -2.9m for the quarter; thus, we can conclude that the company beat 

our expectations. In the table below, we see that the company has had a slowly increasing 

sales and EBIT over the last 18 months. 

 

 

Estimates vs result

(SEKm) Q2'19A Q2'20A Q2'20E Diff

Net sales 10.4 11.5 9.1 26%

Growth Y/Y (%) 20% 11% -12%

Capitalized dev. costs 3.1 2.7 3.2 -16%

Other external costs -5.0 -5.4 -6.7 -19%

Staff costs -6.2 -4.3 -5.3 -19%

EBITDA 2.3 4.5 0.3 1354%

D & A -3.7 -4.0 -3.2 26%

EBIT -1.5 0.5 -2.9 116%

Source: Redeye Research

Sales grew by 
31% q/q 
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Imint has been lingering around breakeven on a quarterly basis for some time now. Although 

the Corona crisis substantially affected the company’s financial performance in Q1 this year, 

we note that Q2 does not seem to have been impacted. 

 

 

 

However, with SEK 33m in cash at the end of Q2’20, we believe that the Imint is in a strong 

financial position. The company currently burns only SEK -1.4m per year, and hence we feel 

confident that it has enough cash on hand, even if it takes slightly longer for the company to 

yield a profit. 

Smartphone market Q2’20 
In our latest update, we noted that the smartphone quarter had a tough Q1 this year with 

shipment growth of -13% y/y. This negative development continued in Q2, and total 

smartphone shipments were down by -24% y/y.  

 

Most players have suffered, but Apple (+3% y/y shipment growth), Huawei (-3%) and Realme 

(+10%) has performed significantly better than the market in general. These three players 

have maintained or strengthened their positions in the market. 

 

Imint: Sales, EBIT & TTM sales

Source: Imint reports
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Imint: Historical financials

(SEKm) 2018 Q1'19 Q2'19 Q3'19 Q4'19 2019 Q1'20 Q2'20

Net sales 33.9 7.8 10.4 11.1 11.1 40.2 8.8 11.5

Capitalized dev. costs 12.8 2.7 3.1 3.5 3.5 12.8 3.1 2.7

Other external costs -19.0 -4.3 -5.0 -5.6 -6.8 -21.7 -5.9 -5.4

Staff costs -20.2 -5.6 -6.2 -5.0 -5.5 -22.3 -5.0 -4.3

EBITDA 7.5 0.5 2.3 4.0 2.3 9.0 1.1 4.5

D&A -11.3 -3.4 -3.7 -4.0 -4.1 -15.2 -3.9 -4.0

EBIT -3.7 -2.9 -1.5 0.0 -1.8 -6.2 -2.8 0.5

Growth, y/y (%) 82% 22% 20% 14% 20% 19% 13% 11%

EBIT margin (%) -11% -38% -14% 0% -16% -15% -32% 4%

Source: Redeye Research
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We note that, contrary to our expectations, Apple has not had a significant decrease in 

market share. With the company’s larger exposure to Europe and the U.S., we believed that 

Apple would have a clear negative impact from the lockdowns in these regions during Q2. 

However, the numbers in Q2 paint another picture.  

The players that have suffered the most during the Corona crisis are LG, with a 2% market 

share in Q2’20, and the smaller smartphone manufacturers that now has 10% of the market. 

Also, many of the players that we know to be Imint’s customers, such as Xiaomi and Oppo. 

On the other hand, the company also has Realme as customers, which is a player that has 

gained market share during the crisis. 

 

In conclusion, many of Imint’s customers seem to have been negatively impacted by the 

Corona crisis, unfortunately. However, Imint does not seem to have been substantially 

affected by these lower smartphone volumes, and we conclude that the company is quite 

resilient to downturns in the market. 

Increasing number of customers and content sold 
With the company’s substantial resilience to the Corona crisis, the company has been able to 

focus on the business in the quarter. The company has managed to sign a couple of smaller 

smartphone customers and also increase the content or number of features sold to each 

customer. Imint has also made some changes to the management team. 

 

During the quarter, Imint signed license deals with smartphone manufacturers Transsion 

Communications and Beijing Bytedance Network Technology. Both are three-year deals, 

where Vidhance will be included in their products from the end of H1’20 and during H2’20, 

respectively. Although this regards smaller customers, we think it is positive that the 

company continues to gain new customers. 

 

An important takeaway from the quarter is also that the roll-out of additional Vidhance 

features has taken off. Imint mentioned two features at its report live Q&A session at Redeye 

which are already included in smartphones that have reached the market: 

 

• Vidhance Selfie Mode 

• Vidhance Super Stabilization 

 

The company also disclosed that the average price per unit is in a positive trend. We see this 

as a very positive signal. We have, for quite some time, waited for additional features to be 

sold and enhance customer value, and the fact it has started to take place increases our 

conviction in the case. 

Imint: Smartphone shipments (millions units) Q2'19 Q2'20 Market share Q2'20 Y/Y growth

Apple 36.5 37.5 13% 3%

Samsung 76.3 54.2 18% -29%

Huawei 56.6 54.8 19% -3%

Xiaomi 32.3 26.5 9% -18%

Vivo 27.0 22.1 7% -18%

Oppo 30.6 24.5 8% -20%

Lenovo 9.5 7.5 3% -21%

Realme 5.0 5.5 2% 10%

LG 7.4 5.2 2% -30%

Tecno 4.9 4.1 1% -16%

Others 71.0 29.6 10% -58%

Total 357.1 271.5 92% -24%

Source:Counterpoint research
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Lastly, at the end of May, Imint announced that the company’s CFO Jens Ålander was going 

to leave Imint after around three years at the position. At the same time, Ålander was 

announced as the new CEO of listed company Jetty, where he has previously been a member 

of the board. Imint has chosen not to appoint a new CFO, but that Ålanders’ previous duties 

will be performed by the company’s Finance Director, Jonathan Ekman. 

 

 

Forecast & Valuation 
Given the excellent performance in Q2, we have reviewed our estimates and forecasts for 

Imint. We have modeled a bear, base and bull case scenario in the usual Redeye fashion, but 

we will focus on the base case assumptions in this section. 

 

With the progress made in Q2, we raise our 2020 sales estimate as well as reduce our cost 

estimates. Although it is still considerable uncertainty concerning the market outlook, we 

believe this to be warranted our Imint’s accomplishing to both show growth and reduce costs 

despite the tough market conditions in Q2. 

 

 

 

In the table below, we show our sales and EBIT estimate changes. We increase sales 

estimates for the years 2020-22 by 3-14%. We believe the accelerated growth will be due to 

increased penetration of lower-range smartphone segments. The lower cost assumptions 

produce EBIT results that are SEK 1-9m higher during 2020-23. Hence, breakeven is reached 

in 2021 instead of in 2022, as previously expected. 

 

 

 

 

Other key base case assumptions include: 

• Imint’s Vidhance gets included in more and more low- and mid-range smartphones, 

resulting in a total market share of around 35% at the end of the forecast period. 

Imint: Estimates in Base case

(SEKm) 2019 Q1'20 Q2'20 Q3'20E Q4'20E 2020E 2021E 2022E

Net sales 40.2 8.8 11.5 12.5 14.0 46.8 55.6 64.0

Capitalized dev. costs 12.8 3.1 2.7 3.1 3.3 12.2 6.0 4.0

Other external costs -21.7 -5.9 -5.4 -6.0 -6.0 -23.3 0.0 0.0

Staff costs -22.3 -5.0 -4.3 -4.5 -4.5 -18.3 0.0 0.0

EBITDA 9.0 1.1 4.5 5.1 6.8 17.4 15.1 15.9

D&A -15.2 -3.9 -4.0 -3.0 -3.1 -14.0 -14.7 -12.0

EBIT -6.2 -2.8 0.5 2.1 3.7 3.4 0.4 3.9

Growth (%) 19% -21% 31% 9% 12% 16% 19% 15%

EBIT margin (%) -15% -32% 4% 17% 26% 7% 1% 6%

Source: Redeye Research

Imint: Estimate changes

(SEKm) 2020E 2021E 2022E 2023E 2024E

Net sales (new) 46.8 55.6 64.0 72.7 77.2

Net sales old 41.1 53.9 62.3 72.7 77.2

Change (%) 14% 3% 3% 0% 0%

EBIT (new) 3.4 0.4 3.9 10.7 12.5

EBIT (old) -5.6 -6.5 0.4 9.7 12.5

Change (MSEK) 9.0 6.9 3.5 1.0 0.0

Source: Redeye Research
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• The average royalty per smartphone sold decreases from the current level of 

approximately SEK 0.3 per unit to SEK 0.2 per unit. 

• Revenue from other verticals reaches SEK 5m annually in 2028. 

• To remain competitive, the company continues to increase OPEX. 

• Imint reaches breakeven on an EBIT-level in 2020.  

• Sales CAGR over the forecast period is almost 10%. 

• The average EBIT-margin over the forecast period is 12%. 

• Terminal EBIT-margin is 12%, and terminal growth 2%. 

• Tax rate is 21%. 

• WACC is 13%, which is based on Redeye’s rating model. 

 

 

 

 

We value Imint to SEK 11 per share in a base case scenario and maintain our fair value range 

to SEK 7 to SEK 21 per share. This can be compared to Imint’s share that has had a rather 

flat development since mid-May and traded at around SEK 7 per share. The share had a 

positive reaction to the Q2 report and jumped to SEK 8 per share. 

 

Hence, we continue to see a substantial upside in the share of around 30%. We believe that 

the market is underestimating the underlying value of the company. However, for the share to 

move towards our base case, we think the market wants to see Imint continuing on the 

growth trend that started in Q2’20. 

 

 

 

 

 

 

 

 

 

 

 

 

  

Imint: Valuation assumptions in Base case

Assumptions 2020-23 2024-28 DCF valuation

CAGR Sales 16% 5% WACC 13 %

EBIT margin (avg.) 7% 16% NPV of FCF 41

NPV of terminal value 24

EV 65

Terminal Net debt -32

Terminal growth rate 2% DCF value 98

EBIT margin 12% Fair value per share 11

Current share price 8.1

Potential/Risk 36%

Source: Redeye Research
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Bear Case 7 (5) SEK Base Case 11 (10) SEK Bull Case 21 (21) SEK 
The bear case assumes that Imint, 
with its impressive customer list, 
manages to increase its market 
share and penetration of the 
smartphone market. It is mainly 
achieved by moving into the mid- 
and low-range smartphone 
segments.  

 

The increased penetration drives 
sales growth but is partly offset by 
significant price pressure.  

 

In this scenario, we assume no 
revenue from other verticals, apart 
from the already announced deal 
with Hytera. Due to stringent cost 
control, Imint nevertheless achieves 
a steady, positive EBIT-margin. 

 

• Sales CAGR ‘20-‘23E: 7% 

• Sales CAGR ‘24-‘28E: 1% 

• Avg. EBIT-margin ’20-’23E: 2% 

• Avg. EBIT-margin ’24-28E: 10% 

• Terminal growth: 2% 

• Terminal EBIT-margin: 8% 

 

The base case entails the scenario 
where Imint succeeds in gaining 
additional market share. We believe 
that the company will succeed in 
signing additional customers within 
the smartphone segment. 

 

We also expect Imint to sell phones 
in larger volumes by successfully 
advancing into the low- and mid-
range segment of the smartphone 
market. The price competition will, 
however, also in this case, put 
pressure on the average royalty 
received per unit sold.  

 

Furthermore, Imint will eventually 
succeed in also signing agreements 
outside the smartphone market to 
the size of SEK 5m annually. The 
company’s scalable business model 
means that it can grow quite 
substantially without adding that 
much more costs. This generates 
higher EBIT-margins than in the bear 
case.  

 

• Sales CAGR ‘20-‘23E: 16% 

• Sales CAGR ‘24-‘28E: 5% 

• Avg. EBIT-margin ’20-’23E: 7% 

• Avg. EBIT-margin ’24-’28E: 16% 

• Terminal growth: 2% 

• Terminal EBIT-margin: 12% 

 

In our bull case, we have assumed a 
higher penetration in the mobile 
device segment compared to our 
other two cases. We believe the 
company will gain additional 
customers, as well as successfully 
penetrate the low- and mid-range 
smartphone segments.  

 

In this case, we assume that there is 
very little price pressure. We expect 
that Imint can manage it by adding 
new features, thus keeping average 
royalty per unit sold constant. 

 

Also, we believe that Imint will 
succeed in moving into other 
verticals, which we think will yield 
SEK 30m annually in the long term. 

 

The higher sales growth that this 
development entails translates into 
higher margins compared to the 
other scenarios.   

 

• Sales CAGR ‘20-‘23E: 27% 

• Sales CAGR ‘24-‘28E: 9% 

• Avg. EBIT-margin ’20-’23E: 13% 

• Avg. EBIT-margin ’24-’28E: 21% 

• Terminal growth: 2% 

• Terminal EBIT-margin: 16% 
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Investment Case 
Imint develops and sells video stabilization software primarily. Its primary customer segment is smartphones, 

which is a growing segment as smartphone videos have become a part of daily life for many people. Influencers, 

Instagram, and Snapchat are among a few of the drivers behind the rapid growth in the usage of smartphone 

cameras. This increases the importance for smartphone vendors to improve the quality of their cameras. 

The efforts are starting to pay off. By signing several license agreements with smartphone producers of substantial 

sizes such as Huawei, Xiaomi, OPPO and Vivo, Imint has shown that there is great interest in its Vidhance software. 

The company now has 6 of the ten largest smartphone OEM’s, and we believe this illustrates that Imint’s software is 

of superior quality and thus competitive, as of now. 

A critical strategic challenge is to advance towards the low- and mid-range segments of the smartphone market to 

address a substantially larger market. Today, Imint operates in the high-end smartphone segment. Although the 

average royalty in the low- and mid-range segments most likely will be lower, the volumes will be significantly larger. 

Given the company’s excellent software, we expect that Imint will succeed in also penetrating the market for less 

pricey phones and thereby gain a market share of around 35% at the end of the forecast period, generating revenue 

of about SEK 90m. 

New segments open up for higher profitability. Last year, Imint announced that it had signed its first customer 

outside the smartphone industry – Hytera. This customer produces body-worn cameras, and we believe this deal 

illustrates that there is potential for Imint also within new verticals. The Vidhance software can be integrated into 

other types of cameras with only minor efforts on Imint’s part. Given that we expect that the competition will be less 

intense within these more niche-like segments, Imint should be able to generate additional revenue resulting in 

increased profitability and higher margins. 

We value Imint to SEK 11 per share. With the potential for both good growth and increased profitability within both 

the smartphone and new segments, we set our base case to SEK 11 per share. We estimate a fair value range to 

SEK 7 to SEK 21 per share. The share reacted positively to the Q2’20 report and bounced up to SEK 8 per share. 

Nevertheless, we continue to see an upside of more than 30%. 

Key Catalysts 
Additional deals with leading smartphone OEM's. New agreements with smartphone manufacturers are vital to 

continue to drive growth and thus increase margins going forward. These new deals must include more features, 

such that average royalty per smartphone can be maintained, and that Vidhance also is included in low- and mid-

range phones. 

 

Deals within new business segments. Imint is continuously examining new business opportunities. Examples of 

areas of application outside smartphones are found in the announced agreement with Kontigo Care, Hytera, the 

business with SAAB, and the earlier Samsung development project. These segments are often less competitive 

compared to the smartphone market and hence, improves profitability. 

Counter thesis 

China may close itself from foreign technological influence. In the wake of the trade war, China has become more 

reluctant to let foreign influence dictate its technological development. This means that it is not only the deals with 

Huawei that are in danger but also deals with the other smartphone giants.  

Difficult to retain high royalties and risk of price pressure. Imint operates in a market characterized by tough 

negotiation conditions. As of provider of software with negligible marginal costs, we believe that it will be difficult to 

retain high royalty compensation over time. Some previous agreement(s) has been signed with volume caps, which 
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has led to reduced/non-existing revenues beyond a particular volume of sold phones. There is a risk that Imint’s 

average compensation will continue to decline if the company does not succeed in including additional features.   

Failing to broaden its market. To achieve high growth and improve profitability, Imint must both increase its market 

share of the smartphone market by penetrating low- and mid-range segment and enter into new verticals. If the 

company fails to do this, it will be difficult for it to grow and increase margins. 
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Summary Redeye Rating 
The rating consists of three valuation keys, each constituting an overall assessment of several factors that are rated 

on a scale of 0 to 1 points. The maximum score for a valuation key is 5 points. 

Rating changes in the report 
 

People: 4 

 
Imint has a long-tenured management with a lot of experience from the industry and subsequently scores high in those areas. The 

management follows the strategy it has communicated to the market and keeps the market informed as much as is possible, 

given confidentiality agreements. The ownership structure could, however, be improved. It lacks a main long-term shareholder, and 

we would further like to see larger holdings by board members and top management.  

 

Business: 3 

 

Imint has established a strong position within the smartphone market, and we see the potential for high growth following 

agreements with new players and extended contracts with existing customers. On the other hand, it operates on a tough market,  

where it targets a consolidated customer segment where many players have developed its own video software. This backward 

vertical integration, in combination with other competition, creates weak pricing power.  

 

Financials: 3 

 

Imint is still reporting red numbers on an annual EBIT-level. Although expecting improved profitability going forward, we want to 

see positive earnings over a prolonged period before increasing our profitability rating. The company had SEK 33.4m in cash b y 

the end of Q2’20 and is forecasted to improve cash flows in the future. We would, however, require this for several consecutive 

quarters to increase our rating. 
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PROFITABILITY 2018 2019 2020E 2021E 2022E 

ROE -5% -10% 6% 1% 5% 
ROCE -5% -10% 6% 1% 6% 
ROIC -14% -27% 15% 1% 13% 
EBITDA margin 22% 22% 37% 27% 25% 
EBIT margin -11% -15% 7% 1% 6% 
Net margin -9% -15% 7% 1% 5% 

 

Please comment on the changes in Rating factors  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

INCOME STATEMENT 2018 2019 2020E 2021E 2022E 
Net sales 34 40 47 56 64 
Total operating costs -26 -31 -29 -41 -48 
EBITDA 8 9 17 15 16 
Depreciation 0 0 0 0 0 
Amortization -11 -15 -14 -15 -12 
Impairment charges 0 0 0 0 0 
EBIT -4 -6 3 0 4 
Share in profits 0 0 0 0 0 
Net financial items 1 0 0 0 0 
Exchange rate dif.  0 0 0 0 0 
Pre-tax profit -3 -6 3 0 4 
Tax 0 0 0 0 -1 
Net earnings -3 -6 3 0 3 
 

 

BALANCE SHEET 2018 2019 2020E 2021E 2022E 
Assets      
Current assets      
Cash in banks 40 34 34 36 42 
Receivables 4 6 8 10 12 
Inventories 0 0 0 0 0 
Other current assets 0 0 0 0 0 
Current assets 44 40 42 46 54 
Fixed assets      
Tangible assets 0 0 1 1 1 
Associated comp. 0 0 0 0 0 
Investments 0 2 2 2 2 
Goodwill 0 0 0 0 0 
Cap. exp. for dev.  0 0 0 0 0 
O intangible rights 28 26 24 20 16 
O non-current assets 0 0 0 0 0 
Total fixed assets 28 28 27 22 18 
Deferred tax assets 0 0 0 0 0 
Total (assets)  72 68 69 68 72 
Liabilities      
Current liabilities      
Short-term debt 0 0 0 0 0 
Accounts payable 10 11 9 9 10 
O current liabilities 0 0 0 0 0 
Current liabilities 10 11 9 9 10 
Long-term debt 2 1 1 0 0 
O long-term liabilities 0 0 0 0 0 
Convertibles 0 0 0 0 0 
Total Liabilities 11 13 10 9 10 
Deferred tax liab 0 0 0 0 0 
Provisions 0 0 0 0 0 
Shareholders' equity 61 55 59 59 62 
Minority interest (BS) 0 0 0 0 0 
Minority & equity  61 55 59 59 62 
Total liab & SE 72 68 69 68 72 
 

 
FREE CASH FLOW 2018 2019 2020E 2021E 2022E 
Net sales 34 40 47 56 64 
Total operating costs -26 -31 -29 -41 -48 
Depreciations total -11 -15 -14 -15 -12 
EBIT -4 -6 3 0 4 
Taxes on EBIT 0 0 0 0 -1 
NOPLAT -4 -6 3 0 3 
Depreciation 11 15 14 15 12 
Gross cash flow 8 9 17 15 15 
Change in WC 5 -1 -4 -2 0 
Gross CAPEX -13 -15 -12 -10 -8 
Free cash flow 0 -7 1 3 7 
 
CAPITAL STRUCTURE 2018 2019 2020E 2021E 2022E 
Equity ratio 84% 82% 85% 87% 86% 
Debt/equity ratio  3% 2% 2% 0% 0% 
Net debt -38 -32 -33 -36 -42 
Capital employed 23 23 26 23 20 
Capital turnover rate 0.5 0.6 0.7 0.8 0.9 
 
GROWTH 2018 2019 2020E 2021E 2022E 

Sales growth 82% 19% 16% 19% 15% 
EPS growth (adj) -58% 93% -153% -90% 868% 
 

DATA PER SHARE 2018 2019 2020E 2021E 2022E 
EPS -0.35 -0.67 0.36 0.04 0.35 
EPS adj -0.35 -0.67 0.36 0.04 0.35 
Dividend 0.00 0.00 0.00 0.00 0.00 
Net debt -4.29 -3.63 -3.73 -4.04 -4.78 
Total shares 8.87 8.87 8.87 8.87 8.87 
 
VALUATION 2018 2019 2020E 2021E 2022E 

EV 104.7 63.6 40.0 37.2 30.7 
P/E -46.1 -16.0 23.2 229.8 23.7 
P/E diluted  -46.1 -16.0 23.2 229.8 23.7 
P/Sales 4.2 2.4 1.6 1.3 1.1 
EV/Sales 3.1 1.6 0.9 0.7 0.5 
EV/EBITDA 13.9 7.1 2.3 2.5 1.9 
EV/EBIT -27.9 -10.3 11.6 87.1 7.9 
P/BV 2.3 1.7 1.2 1.2 1.2 

 

SHARE INFORMATION   

Reuters code   
List  Spotlight 
Share price  8.2 
Total shares, million  8.9 
Market Cap, MSEK  73.1 
   
MANAGEMENT & BOARD   

CEO  Andreas Lifvendahl 
CFO  Jens Ålander 
IR  Jens Ålander 
Chairman  Katarina Bonde 
   
FINANCIAL INFORMATION   

   
   
   
   
   
ANALYSTS  Redeye AB 
Erika Madebrink  Mäster Samuelsgatan 42, 10tr  
erika.madebrink@redeye.se  111 57 Stockholm 
   
Nima Faroghi   
nima.faroghi@redeye.se   

 

SHARE PERFORMANCE  GROWTH/YEAR 18/20E 

1 month  26.0 % Net sales 17.4 % 
3 month 24.9 % Operating profit adj � 
12 month -48.7 % EPS, just � 
Since start of the  year -20.8 % Equity -1.9 % 

 SHAREHOLDER STRUCTURE % CAPITAL VOTES 

Avanza Pension 11.9 % 11.9 % 
Nordnet Pensionsförsäkring 3.5 % 3.5 % 
Öjvind Norberg 3.4 % 3.4 % 
Peter Ekerling 2.3 % 2.3 % 
Andreas Lifvendahl 1.8 % 1.8 % 
Swedbank Försäkring 1.6 % 1.6 % 
Hans Thomsen 1.5 %  1.5 % 
Pierre Alexander Willihard Ullman  1.3 %  1.3 % 
Peter Lebbin 1.2 % 1.2 % 
Jan Pettersson 1.1 % 1.1 % 
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Redeye Rating and Background Definitions 
Company Quality 

Company Quality is based on a set of quality checks across three categories; PEOPLE, BUSINESS, FINANCE. These 

are the building blocks that enable a company to deliver sustained operational outperformance and attractive long-

term earnings growth. 

 

Each category is grouped into multiple sub-categories assessed by five checks. These are based on widely 

accepted and tested investment criteria and used by demonstrably successful investors and investment firms. Each 

sub-category may also include a complementary check that provides additional information to assist with 

investment decision-making. 

 

If a check is successful, it is assigned a score of one point; the total successful checks are added to give a score for 

each sub-category. The overall score for a category is the average of all sub-category scores, based on a scale that 

ranges from 0 to 5 rounded up to the nearest whole number. The overall score for each category is then used to 

generate the size of the bar in the Company Quality graphic. 

 

People 

At the end of the day, people drive profits. Not numbers. Understanding the motivations of people behind a business 

is a significant part of understanding the long-term drive of the company. It all comes down to doing business with 

people you trust, or at least avoiding dealing with people of questionable character. 

The People rating is based on quantitative scores in seven categories:  

• Passion, Execution, Capital Allocation, Communication, Compensation, Ownership, and Board.  

 

Business 

If you don’t understand the competitive environment and don’t have a clear sense of how the business will engage 

customers, create value and consistently deliver that value at a profit, you won’t succeed as an investor. Knowing 

the business model inside out will provide you some level of certainty and reduce the risk when you buy a stock. 

The Business rating is based on quantitative scores grouped into five sub-categories:  

• Business Scalability, Market Structure, Value Proposition, Economic Moat, and Operational Risks.  

 

Financials 

Investing is part art, part science. Financial ratios make up most of the science. Ratios are used to evaluate the 

financial soundness of a business. Also, these ratios are key factors that will impact a company’s financial 

performance and valuation. However, you only need a few to determine whether a company is financially strong or 

weak. 

The Financial rating is based on quantitative scores that are grouped into five separate categories:  

• Earnings Power, Profit Margin, Growth Rate, Financial Health, and Earnings Quality.



REDEYE Equity Research Imint 26 August 2020 
 

13 
 

Redeye Equity Research team

Management 
Björn Fahlén 

bjorn.fahlen@redeye.se 

Håkan Östling 

hakan.ostling@redeye.se 

Technology Team 
Jonas Amnesten 

jonas.amnesten@redeye.se 

Henrik Alveskog 

henrik.alveskog@redeye.se 

Havan Hanna 

havan.hanna@redeye.se 

Kristoffer Lindström 

kristoffer.lindstrom@redeye.se 

Erika Madebrink 

erika.madebrink@redeye.se 

Fredrik Nilsson 

fredrik.nilsson@redeye.se 

Tomas Otterbeck 

tomas.otterbeck@redeye.se 

Eddie Palmgren 

eddie.palmgren@redeye.se 

Oskar Vilhelmsson 

oskar.vilhelmsson@redeye.se 

Viktor Westman 

viktor.westman@redeye.se 

 

 

 

 

Editorial 
Eddie Palmgren 

eddie.palmgren@redeye.se 

Mark Siöstedt 

mark.siostedt@redeye.se 

Life Science Team 
Gergana Almquist 

gergana.almquist@redeye.se 

 

Oscar Bergman 

oscar.bergman@redeye.se 

Anders Hedlund 

anders.hedlund@redeye.se 

Arvid Necander 

arvid.necander@redeye.se 

Erik Nordström 

erik.nordstrom@redeye.se 

Klas Palin 

klas.palin@redeye.se 

Jakob Svensson 

jakob.svensson@redeye.se 

Ludvig Svensson 

ludvig.svensson@redeye.se 

Niklas Elmhammer 

niklas.elmhammer@redeye.se 

Mats Hyttinge 

mats.hyttinge@redeye.se 

 

 

 

 
 



REDEYE Equity Research Imint 26 August 2020 
 

14 
 

Disclaimer 
Important information  
Redeye AB ("Redeye" or "the Company") is a specialist financial advisory boutique that focuses on small and mid -cap growth companies in the Nordic 
region. We focus on the technology and life science sectors. We provide services within Corporate Broking, Corporate Finance,  equity research and 
investor relations. Our strengths are our award-winning research department, experienced advisers, a unique investor network, and the powerful 
distribution channel redeye.se. Redeye was founded in 1999 and since 2007 has been subject to the supervision of the Swedish Financial 
Supervisory Authority. 
Redeye is licensed to; receive and transmit orders in financial instruments, provide investment advice to clients regarding financial instruments, 
prepare and disseminate financial analyses/recommendations for trading in financial instruments, execute orders in financial instruments on behalf 
of clients, place financial instruments without position taking, provide corporate advice and services within mergers and acquisition, provide services 
in conjunction with the provision of guarantees regarding financial instruments and to operate as a Certified Advisory business (ancillary 
authorization). 
 
Limitation of liability  
This document was prepared for information purposes for general distribution and is not intended to be advisory. The informat ion contained in this 
analysis is based on sources deemed reliable by Redeye. However, Redeye cannot guarantee the accuracy of the information. The forward -looking 
information in the analysis is based on subjective assessments about the future, which constitutes a factor of uncertainty. R edeye cannot guarantee 
that forecasts and forward-looking statements will materialize. Investors shall conduct all investment decisions independently. This analysis is 
intended to be one of a number of tools that can be used in making an investment decision. All investors are therefore encouraged to supplement 
this information with additional relevant data and to consult a financial advisor prior to an investment decision. Accordingl y, Redeye accepts no 
liability for any loss or damage resulting from the use of this analysis. 
 
Potential conflict of interest  
Redeye’s research department is regulated by operational and administrative rules established to avoid conflicts of interest and to ensure the 
objectivity and independence of its analysts. The following applies: 
• For companies that are the subject of Redeye’s research analysis, the applicable rules include those established by the Swedish Finan cial 

Supervisory Authority pertaining to investment recommendations and the handling of conflicts of interest. Furthermore, Redeye  employees 
are not allowed to trade in financial instruments of the company in question, from the date Redeye publishes its analysis plu s one trading 
day after this date. 

• An analyst may not engage in corporate finance transactions without the express approval of management and may not receive any 
remuneration directly linked to such transactions. 

• Redeye may carry out an analysis upon commission or in exchange for payment from the company that is the subject of the analy sis, or 
from an underwriting institution in conjunction with a merger and acquisition (M&A) deal, new share issue or a public listing. Readers of 
these reports should assume that Redeye may have received or will receive remuneration from the company/companies cited in th e report 
for the performance of financial advisory services. Such remuneration is of a predetermined amount and is not dependent on the content  of 
the analysis.  

 
Redeye’s research coverage 
Redeye’s research analyses consist of case-based analyses, which imply that the frequency of the analytical reports may vary over time. Unless 
otherwise expressly stated in the report, the analysis is updated when considered necessary by the research department, for example in the event of 
significant changes in market conditions or events related to the issuer/the financial instrument. 
 
Recommendation structure 
Redeye does not issue any investment recommendations for fundamental analysis. However, Redeye has developed a proprietary an alysis and rating 
model, Redeye Rating, in which each company is analyzed and evaluated. This analysis aims to provide an independent assessment of the company 
in question, its opportunities, risks, etc. The purpose is to provide an objective and professional set of data for owners and investors to use in their 
decision-making.  
 
 
Redeye Rating (2020-08-26) 
 

Duplication and distribution 
This document may not be duplicated, reproduced or copied for purposes other than personal use. The document may not be distr ibuted to physical 
or legal entities that are citizens of or domiciled in any country in which such distribution is prohibited acco rding to applicable laws or other 
regulations. 
Copyright Redeye AB. 

 
 

 
 

 
 
 

Rating People Business Financials 

5p 17 13 3 
 
 3p - 4p 107 84 35 
 
 0p - 2p 6 33 92 
 
 Company N 130 130 130 
 
 

CONFLICT OF INTERESTS 

Erika Madebrink owns shares in the company : No 
Nima Faroghi owns shares in the company : No 
Redeye performs/have performed services for the Company and receives/have 
received compensation from the Company in connection with this. 


