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KEY STATS  

Ticker BETCO 
 Market Nasdaq 
 
 
 

Share Price (SEK) 193.0 
 Market Cap (MSEK) 9 050 
 Net Debt 21E (MSEK) 270 
 Free Float 50 % 
 
 

Avg. daily volume (‘000) 57 
 

BEAR BASE BULL 
145 
 

260 
 

350 
 

KEY FINANCIALS (EURm) 
 
 
 

2019 2020 2021E 2022E 2023E 2024E 
Net sales 67 91 169 215 269 323 
EBITDA 27 38 58 75 98 119 
EBIT 21 30 50 66 89 108 

EPS (adj.) 
 

2019 2020 2021E 2022E 2023E 2024E EPS (adj.) 0.3 0.5 0.7 1.0 1.3 1.6 
EV/Sales 4.9 8.2 5.5 4.1 3.1 2.3 
EV/EBITDA 12.0 19.5 15.8 11.8 8.4 6.4 
EV/EBIT 15.5 24.5 18.6 13.4 9.3 7.0 
P/E 22.8 32.0 25.6 18.8 14.1 11.6 

ANALYSTS 

Jonas Amnesten 
jonas.amnesten@redeye.se 
Douglas Forsling 
douglas.forsling@redeye.se 

Better Than Ever 
Redeye raises Better Collective´s fair value on the back of strong momentum and high 

expectations on an eventful year. The company continues to outperform our expectations 

and reach new all-time highs. The acquisitions of Atemi Group added significant revenues, 

and the underlying growth continues. 2020 was far from an optimal year for sports betting, 

but Better Collective handled it with grace. Looking at 2021, we can conclude that the 

company is better than ever, and the new year will likely be a very eventful year for Better 

Collective. 

All-time highs  

Thanks to the rapid organic growth of 32% and the acquisition of Atemi Group, Better 

Collective reached ATH on several levels. The organic growth was partly driven by a betting 

margin above average, but the main driver was increased sports wagering volumes. The 

acquisition of Atemi Group increased revenues by roughly 50%. As a result, revenues, 

earnings, and NDCs reached new all-time highs 

An eventfully year 

2020 was a challenging year for sports betting as the number of sports events and sports 

wagering decreased significantly due to the COVID-19 pandemic. At the start of 2021, the 

pandemic is still impacting the sports betting landscape negatively. Most of the major 

sports leagues are up and running, but several with delayed or shortened seasons. 

However, looking beyond the third wave of the pandemic, we expect to see the situation 

improve during the summer due to vaccination and more favorable summer weather. We 

believe that both the UEFA EURO and the Olympics will be held during the summer but 

without a public audience. These will be two events that should drive significant NDC 

numbers, and the lack of audience will not change this. Furthermore, we expect to see 

strong growth from the US market, driven by new states and additional operators. 

Premium growth case 

Better Collective is pure quality, and we believe it should be valued more in line with content 

providers than affiliates. The growth potential remains huge with the US market ahead and 

a proven highly value-adding M&A strategy that will continue to fuel growth. Our DCF 

analysis indicates a considerable upside potential to our increased base case valuation of 

SEK 260 (215) per share.  
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Stronger, Larger, and Better Than Ever 
Thanks to the rapid organic growth of 32% and the acquisition of Atemi Group, Better 

Collective reached an ATH several levels. The organic growth was partly driven by a betting 

margin above average, but the main driver was increased sports wagering volumes. The 

acquisition of Atemi Group increased revenues by roughly 50%. As a result, revenues, 

earnings, and NDCs reach new all-time highs. 

 

Better Collective yet again beat our expectations with stronger revenues and better cost 

control than what we estimated. The fourth quarter started strongly with 33% organic growth 

and revenues reaching EUR 12.4m in October. The strong October numbers were driven by 

very strong betting margins, and we expected the revenue level to come down in November. 

However, Better Collective manage to maintain revenues, close to par with the margin 

boosted revenues, throughout the fourth quarter.  

The acquired Atemi Group was consolidated from the first of October and included in the 

Paid Media segment together with the relatively small, existing, Paid Media operations. In the 

report, it becomes evident that Atemi added substantial revenues to the group but with low 

margins. Atemi Group had around 20% in EBITA margin during the last year before the 

acquisition, and we expected the levels to remain roughly the same. However, we note that 

the Paid Media reported an EBITA margin of 13% in the fourth quarter. The lower margin is 

likely a result of increased investments and a shift from CPA to rev share agreements. From 

what we understand, the CPA share of Atemi was considerable, and the transformation from 

CPA to rev share that Better Collective now is conducting will likely take at least a year. 

Hence, the margin for the segment will remain low during 2021, but after that, we will likely 

see the margin gradually return to 20%, depending on how much is invested in growth. Better 

Collective is in that stage where growth still should be premiered before profits, given the 

huge growth opportunities that can be found within the online gambling industry.  

The Publishing segment, on the other hand, impressed with a very strong EBITA margin of 

52%. This highly scalable, rev-share heavy, and sports betting focused segment was likely 

boosted by the strong sports betting margin, which resulted in a strong profit margin. With a 

more normalised betting margin, we would expect that EBITA margin to come in between 40-

50%. It should also be noted that the company will increase its growth investments in 2021 to 

take on growth opportunities. 

2021 also started strong with 16% organic growth and revenues reaching EUR 13m in 

January. 

 

Better Collective: Expected vs. Actual

(EURm) Q4'19 Q4'20 Q4'20E Diff

Revenues 19.6 36.7 35.3 4%

Gross profit 17.6 23.2 23.3 -1%

EBITDA 7.4 14.1 13.2 7%

EBIT 5.5 11.9 10.3 15%

EPS 0.07 0.18 0.15 21%

Sales growth Y/Y 61% 88% 80%

Sales growth Q/Q 14% 101% 93%

Gross margin 90% 63% 66%

EBITDA margin 38% 38% 38%

EBIT margin 28% 32% 29%

Source: Better Collective, Redeye Research 

Better Collective: NDC and Revenues

Source: Better Collective, Redeye Research
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New Financial Targets 
Better Collective also announced new financial targets for 2021. 

• Revenue >160 mEUR  

o >20% organic revenue growth for Publishing 

o >25% organic revenue growth for Paid Media 

 

• EBITDA >50 mEUR 

o >40% in EBITDA margin for Publishing 

o >10% in EBITDA margin for Paid Media 

 

• Net interest bearing debt/EBITDA <3.0 

We believe that the financial targets are a bit conservative given the strong numbers in the 

fourth quarter and the good momentum at the start of 2021. We argue that these targets 

should be relatively easy for Better Collective to beat. However, we are not that surprised 

since we believe that Better Collective is modest in its communication within the finance 

market. For example, the company beat its 2020 targets despite that the COVID-19 pandemic 

significantly impacting the company´s operations negatively in 2020. It should also be noted 

that these financial targets do not include any additional M&As. 

M&A Strategy 
In our opinion, Better Collective´s M&A strategy has been very successful, and we know that 

the company has been able to attract quality business despite higher bids from other 

companies. Better Collective also states that its M&A pipeline is stronger than ever, and we 

have no reason not to believe that statement.  

The company also communicated that it is looking at larger acquisitions than previously and 

that regulated or soon to become regulated markets are in focus. In particular, Brazil, the 

Netherlands, and the US are of interest. We believe that it is likely that the company will make 

a couple of larger acquisitions in 2021, but that is nothing that we include in our estimates.  

Nonetheless, M&As are an essential growth driver and value-adder for the company. The 

company seems to prefer acquiring companies with successful entrepreneurs that add skills 

to the group and that want to join Better Collective on its journey. However, Better Collective 

has also proven that it can make acquisitions to get hold of strong assets, such as 

Vegasinsider.com, as well as businesses where the company can monetize on substantial 

synergy opportunities. 

Better Collective has an impressive track record of M&As, and we view it as “Best in class”, 

which is very valuable for a company operating in an industry under rapid consolidation.  
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2021, an eventful year and more to come 
2020 was a very challenging year for sports betting as the number of sports events and 

sports wagering decreased significantly due to the COVID-19 pandemic. At the start of 2021, 

the pandemic is still somewhat impacting the sports betting landscape negatively. Most of 

the major sports leagues are up and running, but several with delayed or shortened seasons. 

However, looking beyond the third wave of the pandemic, we expect to see the situation 

improve during the summer due to vaccination and more favorable summer weather. We 

believe that both the UEFA EURO and the summer Olympics will be held during the summer 

but without a public audience. These two events that should drive significant NDC numbers 

and the lack of audience will not change this. In 2022, we will also have the winter Olympics 

and the FIFA World Cup. 

Furthermore, we expect to see strong growth 

from the US market, driven by new states and 

additional operators. Better Collective is live in 11 

US states, and we anticipate that the company 

has only started to untap the potential in these 

states. On top of these states, there are another 

39 states that could legalise online sports betting 

and/or online casino in the coming years.  

The legalisation process has speeded up due to huge budget deficits in the different states 

caused by the COVID-19 pandemic. Therefore, we expect to see several states legalising 

online sports betting in 2021. The strong growth is already here as Better Collective’s affiliate 

revenues in the US grow by 200% in January. This is from low levels, but we expect the rapid 

growth to continue. However, all in all, we believe that it will take a long time before all US 

states have legalised online sports betting. 

We also noted that the company included its Q4 presentation that 33% of the company´s 

sports wager comes from the “Americas”, which includes both South- and North America. 

Given the early stage of the US operations, we expect that most of the 33% comes from 

South America, and likely Brazil where Better Collective has a close collaboration with Bet365. 

The Brazilian market is getting closer to regulation, and we believe it offers s a huge growth 

opportunity with a population of around 210 million.  

In 2021, we also expect the launches of the new regulations in Germany and the Netherlands. 

These regulations could have a substantial effect on Better Collective. The German market is 

one of the group´s largest markets, which we estimate will generate about 10-15% of the 

group´s revenues in 2021.  

The existing proposal for the regulation in Germany includes significant restrictions, which, if 

implemented, would have a significant negative impact on the online gambling market in 

Germany.  

However, Better Collective believes that the company's negative impact will be minimal as its  

sports betting focus and agreements with large operators will be favorable. Sports betting 

will be less hit by the regulation than casino, and larger operators will benefit from the 

regulation in the long run. The acquired Atemi Group can also benefit from the regulation as 

Google will likely open for AdWords in Germany during 2021. 

Furthermore, Better Collective asses that it will be able to maintain its revenue share 

agreements as it has excellent relations with its partners. The company is also having legal 

advisors supporting their standpoint from a legal perspective.  

The Dutch regulation will offer Better Collective a growth opportunity as the company has 

insignificant revenues from that market today.  
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In general, the regulatory changes continue to hamper the online gambling industry as it adds 

restrictions and gaming duties. Regulations can be changed, and overnight turn the market 

upside down. Hence, the regulatory risk remains one of the largest for the industry and 

should not be underestimated. 

However, on the positive side, we are seeing markets like the US, Brazil, and the Dutch market 

opening up. Better Collective has invested in some high-quality assets in the US markets, 

which we expect will be a huge growth driver for Better Collective during the current decade. 

Furthermore, we believe that Paid Media has strong growth opportunities in these regulated 

markets as Google is opening up for Adwords.  

All in all, the US market will be an essential driver for Better Collective in the coming year, but 

it will not be alone, and more will come from other markets. 
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Forecast 
For 2021, we expect the growth to be maintained at a high rate as the market recovers. The 

addition of major sports events together with the expansion in the US will fuel growth. The 

investments in growth and shift to rev-share for Paid Media will likely have a negative impact 

on the profit margins in 2021. However, we estimate that Better Collective will beat its 

financial targets with a significant margin. 

 

Profit margins  

Better Collective took the opportunity to optimize its operations and improve its profitability 

during the COVID-19 pandemic. The company took over 50 cost-saving initiatives at the start 

of the pandemic, and a significant part of the cost-saving actions will have a long-term 

impact. As a result of the cost savings and strong revenue growth the EBITDA margin for 

Publishing reached 52% in the fourth quarter, which is very impressive. However, we expect 

to see increased growth investments during 2021, which should lower the margin for 

Publishing.  For Paid Media, the shift to revenue-share agreements and focus on growth will 

also hamper the margins in 2021. However, looking at the coming five years we expect to see 

a gradual improvement of the profit margins. 

 

 

 

 

Better Collective: EBT, EBIT margin and EBITDA margin

Source: Better Collective, Redeye Research
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Better Collective: Financial forecasts 

(EURm) 2019 Q1'20 Q2'20 Q3'20 Q4'20 2020 Q1'21E Q2'21E Q3'21E Q4'21E 2021E 2022E 2023E

Revenue 67.4 20.9 15.3 18.3 36.7 91.2 37.5 40.5 43.7 47.4 169.1 215.2 269.3

EBITDA 28.1 9.0 6.7 8.3 14.1 38.2 13.6 13.9 14.7 16.0 58.2 74.7 97.8

EBIT 21.2 6.6 5.3 6.7 11.9 30.5 11.5 11.7 12.5 13.9 49.6 65.8 88.7

PTP 14.0 4.7 3.9 4.9 8.5 21.9 7.9 8.2 8.9 10.0 35.0 48.1 65.4

EPS, EUR 0.32 0.10 0.08 0.11 0.18 0.47 0.17 0.17 0.19 0.21 0.75 1.01 1.35

Growth Y/Y (%) 67% 40% -4% 7% 88% 35% 79% 166% 139% 29% 85% 27% 25%

Growth Q/Q (%) 7% -27% 20% 101% 2% 8% 8% 9%

EBITDA (%) 42% 43% 44% 46% 38% 42% 36% 34% 34% 34% 34% 35% 36%

EBIT before spec. item (%) 32% 33% 31% 36% 33% 33% 31% 29% 29% 29% 29% 31% 33%

EBIT (%) 31% 31% 35% 36% 32% 33% 31% 29% 29% 29% 29% 31% 33%

Source: Redeye Research
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Investment Thesis  
• Quality communities and brands 

• Strong vertical  

• Value-adding M&A 

• ‘Skin in the game’ 

 

Quality communities and brands 

Through sites like bettingexpert.com that create real value for customers, Better Collective is 

building its affiliate network for the long term and attracting revenue share-based partnership 

agreements. Its community sites are also creating a network effect.  

 

The company is also focusing on locally strong brands/domains with strong traffic volumes 

that the company can increase as well as capitalize on. The company´s US assets have, for 

example, more than 15 million unique visitors each month during the season. Moreover, 

much of the traffic to the sites is direct, leading to limited dependence on both Google.  

 

Strong vertical 

Better Collective’s focus on sports betting positions it in an area with significant potential. 

Sports betting is growing faster than the casino segment and is less challenging from a 

regulatory perspective. The main driver is the shift from land-based to online and 

smartphones, that suites sports betting very well. The sports betting vertical is also suitable 

for communities as tips and knowledge-sharing are beneficial for the users. Moreover, the US 

market is opening up and could exceed its European counterpart within 10 years. In addition, 

several high potential markets are opening in South America too. 

 

Value-adding M&A 

Better Collective´s good reputation within the industry and solid financial position enable it to 

acquire superior targets than competitors, in our view. To create long-term value Better 

Collective makes sure to integrate the employees and creators responsible for its 

acquisitions’ past success. Keeping them on board is key to maintaining high performance. In 

addition, Better Collective’s platform enables swift and smooth integration of the acquired 

site network.  

 

‘Skin in the game’  

Better Collective’s ownership structure involves almost all of the senior management and the 

board having ‘skin in the game’. The CEO and COO control close to 50%, while the CFO also 

owns a substantial stake in options. The board holds close to 5%. With this level of 

shareholder alignment in the business, we anticipate dedication and shareholder-friendly 

decisions.  
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Counter-Thesis - Bear Points 
 

Regulatory threats 

Regulation and re-regulation could impact Better Collective negatively. Its B2B customers 

(operators) could be prevented from offering gambling and betting to their customers 

(players). As a result, Better Collective would not be able to lead players to the operators. 

Marketing restrictions enforced by regulators could also potentially limit the company´s 

scope to bring players to operators. 

 

Google exposure 

Better Collective is not as dependent on Google as many of its competitors. Even so, the 

traffic from search engines, mainly Google, is still the largest traffic source. Meaning, that 

changes to Google’s search algorithms might worsen Better Collective’s traffic volumes from 

Google, and in the end affecting the revenues. Moreover, Google could shift to a less tolerant 

stance towards gambling in the future. This could have a negative long-term impact on this 

source of traffic. 

 

Over-profitability  

Most listed affiliates have EBIT margins of at least 40%. However, as operators’ gaming 

taxes, compliance expenses and competition increase, their profit margins are under 

pressure. Over time, we can presume that, some of this pressure will affect other parts of the 

value chain, such as affiliation. This will lead to lower affiliate commissions and, ultimately, 

lower profit margins. 
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Valuation 
Better Collective has managed the challenging 2020 very well, given de unprecedented impact COVID-19 had on 

sports betting. The company ended the 2020 record strong and better than ever. We believe the company is in an 

excellent position for 2021 and beyond, with large growth opportunities. However, growth investments and a focus 

on increasing rev-share for Paid Media will likely bring down the profit margins in the short-term. Nevertheless, the 

long-term opportunity for Better Collective is huge with substantial growth and a highly scalable business model.  

 

The company also continues to show that it can make value-adding M&As, with the Atemi Group as another 

excellent example. We do not include any acquisition in our estimates, but M&As will continue to be a major 

catalyst. 

 

On the negative side, we believe that regulations will continue to add risk and uncertainty to the case. However, it 

should be noted that we expect the sports betting vertical to be less negatively impacted by regulations than the 

casino vertical. The company has also proven that it can handle regulations very well.  

 

We believe that Better Collective should be valued closer to content provider peers as it has several high-quality 

websites adding substantial value to its users. The company is also growing rapidly with high profitability and an 

excellent track record of value-adding acquisitions. Hence, we believe the current valuation of an EV/EBITDA 

multiple below 13x on 2022 estimates is unjustified.  

 

All in all, we increase our top-line estimates, and the DCF valuation is also supported by the relative valuations. As a 

result, we continue to see a significant upside in the share and raise our fair value range to SEK 145-350 (115-310) 

with a Base case of SEK 260 (215) per share.  

 

 

 

Bear Case 145 SEK Base Case 260 SEK Bull Case 350 SEK 
Sales CAGR of about 18% between 
2020 and 2029   

Average EBIT margin of 
approximately 27% during the period   

Terminal growth of 2% and terminal 

EBIT margin of 19%   

Our bear case assumes a higher 
number of competitors and lower 
traffic from Google. Expansions into 
new markets take longer than 
anticipated and several acquisitions 
underperform, hampering future 
growth. Moreover, margins are 
pressured down towards operators’ 
levels. 

 

Sales CAGR of about 23% between 
2020 and 2029   

Average EBIT margin of 
approximately 32% during the period   

Terminal growth of 2% and terminal 

EBIT margin of 27%   

Our base case scenario factors in a 
full recovery of the sports betting 
industry by mid-2021. We also 
assume that Better Collective will 
maintain its competitive advantage 
and accelerate growth while 
expanding into the US. 

 

Sales CAGR of about 26% between 
2020 and 2029   

Average EBIT margin of 
approximately 35% during the period   

Terminal growth of 2% and terminal 

EBIT margin of 32%   

Our bull case scenario assumes 
continued strong, above-industry 
average growth in existing markets 
as well as a successful expansion 
into North and South America. 
Against this background, it 
estimates Better Collective 
managing to maintain its high 
margins in the long term. Moreover, 
it anticipates the group continuing 
to be an active consolidator and 
making several value-adding 
acquisitions in the next few years. 

 

 

 

 

 

 



REDEYE Equity Research Better Collective  11 March 2021 

10 

 

Peer valuation 

The overall gambling industry has been hurt by regulatory concerns and uncertainties over the European market. 

The affiliate segment is also one of the most affected sectors, and we have seen a decline in valuation multiples for 

the sector during the last few years. However, since the last update in May, we have seen a strong increase in, for 

example, the EV/EBITDA multiple for 2021E. 

 

However, we argue that Better Collective´s quality websites and services that some users are willing to pay for 

should be seen as important value-adding content. Therefore, Better Collective should be valued in line with or at 

least close to content provider companies. The comparison becomes even more relevant when taking into account 

that most of the content provider peers, just as Better Collective, have substantial exposure to the US market.  

 

Better Collective´s also has much more vigorous growth than the affiliate peers and in line with the content provider 

peers. However, Better Collective is adding more growth by M&As than the peers, which could increase the risk. 

Nonetheless, the organic growth is still close to 30% for Better Collective. 

 

In conclusion, we believe that on multiple levels, Better Collective´s EBITDA should be valued closer to the content 

providers than the affiliates. However, the acquisition of Atemi Group shifts the multiple slightly closer to the 

Affiliates. This lines up well with our DCF valuation that indicates a multiple in between the two peer groups. We 

also argue that the Affiliate peers are somewhat undervalued and deserve higher multiples.  

 

 

 

Catalysts 

We see several potential catalysts within the next 12 months that may close the valuation gap between the share’s 

current level and our bull/bear case scenarios. 

• Acquisitions: a large value-adding acquisition of a local brand in a new market at low multiples will enable 

multiple expansion. 

• US market: promisingly strong NDC intake in the US for Better Collective’s brands could be a major long-

term growth driver. 

• Improved multiples: investors value the affiliate industry at very low multiples since they expect EPS to 

decline. If EPS is maintained or improved, however, we believe the multiples will increase.  

• Regulatory changes: the regulatory landscape is in a constant movement, where negative or positive 

changes can have a major impact on the gambling industry.  

• Sports offering back to normal: There is still a long way to go before we have a normal sports offering. As 

more sports events are offered, we believe it we an important catalyst but in many small steps.  

Peer valuation

SALES CAGR EBIT CAGR

Company EV  (MSEK) 2020E 2021E 2022E 2020E 2021E 2022E 19-22E 19-22E 2019 2020E 2021E

Affiliates

Catena Media 4 094 3.3x 3.0x 2.9x 6.7x 6.0x 5.5x 10% n.m. 40% 41% 44%

GiG 2 027 3.1x 2.5x 2.3x 56.3x 9.3x 7.9x -12% n.m. -14% 9% 14%

Raketech 729 2.4x 2.1x 2.0x 5.8x 5.3x 4.8x 14% 12% 22% 23% 24%

Acroud 458 3.8x 2.1x 2.0x 7.9x 7.6x 5.7x 15% -5% 37% 23% 30%

Median 1 378 3.2x 2.3x 2.1x 7.3x 6.8x 5.6x 12% 4% 30% 23% 27%

Content Providers

Evolution 231 410 39.3x 23.8x 19.4x 66.4x 36.4x 29.2x 46% 60% 53% 57% 58%

Kambi 14 664 11.9x 9.2x 8.6x 28.1x 19.1x 19.0x 20% 52% 27% 35% 32%

GAN 9 691 30.6x 11.8x 8.9x 261.9x 88.9x 46.4x 56% 70% -36% 0% 10%

Median 14 664 30.6x 11.8x 8.9x 66.4x 36.4x 29.2x 46% 60% 27% 35% 32%

Better Collective 9 552 10.5x 5.6x 4.4x 25.0x 16.4x 12.8x 47% 46% 33% 29% 31%

At Base case 12 694 13.9x 7.5x 5.9x 33.3x 21.8x 17.0x

Source: Bloomberg & Redeye Research

EV/EBITDA EBIT marginEV/Sales
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Summary Redeye Rating 
The rating consists of three valuation keys, each constituting an overall assessment of several factors that are rated 

on a scale of 0 to 1 points. The maximum score for a valuation key is 5 points. 

Rating changes in the report 
 

People: 5 

 

We regard management as capable, with notable industry experience. Impressively, Jesper Søgaard and Christian Kirk Rasmussen 

have taken Better Collective from a single site to the world’s leading sports betting affiliate. However, board members average a 

relatively short history with the company. The founders, who are also part of top management, hold the majority of the shares. We 

consider this positive as this creates long-term alignment with shareholders. Chairman of the board Jens Bager holds over 2%, 

while several other board members and the CFO also have significant shareholdings. This strengthens the ownership structure 

further. Moreover, Better Collective has several institutional investors among its largest owners, which we view as a further stamp 

of quality. 

 

Business: 4 

 

The bulk of sales are generated from regulated markets, which mitigates regulatory risk. The US market and several large South 

American markets offers a large potential for Better Collective, as they are being regulated. The operations are also highly scalable, 

and the gross margin is above 60%, including Paid Media. Better Collective’s community sites create network effects and barriers 

against new competitors. Moreover, much of the sites’ traffic is direct, leading to low dependence on Google and expensive pa id 

media compared to peers. On the negative side, Better Collective is still exposed to regulatory risks and potential margin pressure . 

Furthermore, despite its rapid growth pace Better Collective still has strong profit margins around 35%. Cash flow is solid, while 

several recent acquisitions had very strong EBITA margins. We expect margins to remain at a high level in the coming years.  

 

Financials: 3 

 

Better Collective is a very active and successful industry consolidator. While this hurts its financial position,  we see room for 

further acquisitions as net debt/EBITDA is far below the company´s financial targets. The company also has a strong cash flow . 
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PROFITABILITY 2019 2020 2021E 2022E 2023E 
ROE 12% 15% 19% 22% 23% 
ROCE 17% 16% 21% 26% 30% 
ROIC 20% 18% 18% 22% 30% 
EBITDA margin 41% 42% 34% 35% 36% 
EBIT margin 31% 33% 29% 31% 33% 
Net margin 21% 24% 21% 22% 24% 

 

Please comment on the changes in Rating factors……  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

INCOME STATEMENT 2019 2020 2021E 2022E 2023E 
Net sales 67 91 169 215 269 
Total operating costs -40 -53 -111 -140 -171 
EBITDA 27 38 58 75 98 
Depreciation -1 -2 -2 -1 -1 
Amortization -5 -6 -7 -8 -8 
Impairment charges 0 0 0 0 0 
EBIT 21 30 50 66 89 
Share in profits 0 0 0 0 0 
Net financial items -2 -2 -3 -1 -1 
Exchange rate dif. 0 0 0 1 0 
Pre-tax profit 19 29 47 65 88 
Tax -5 -7 -12 -16 -22 
Net earnings 14 22 35 48 65 

 

 

BALANCE SHEET 2019 2020 2021E 2022E 2023E 
Assets      
Current assets      
Cash in banks 23 21 25 38 85 
Receivables 12 18 30 38 47 
Inventories 0 0 0 0 0 
Other current assets 2 9 17 22 27 
Current assets 36 49 72 97 160 
Fixed assets      
Tangible assets 2 2 6 8 9 
Associated comp. 0 0 0 0 0 
Investments 0 0 0 0 0 
Goodwill 42 99 99 99 99 
Cap. exp. for dev. 0 0 0 0 0 
O intangible rights 145 160 162 164 170 
O non-current assets 1 2 2 2 2 
Total fixed assets 193 266 274 280 290 
Deferred tax assets 0 1 1 1 1 
Total (assets) 230 315 347 378 450 
Liabilities      
Current liabilities      
Short-term debt 0 0 0 0 0 
Accounts payable 10 15 20 26 32 
O current liabilities 12 11 21 26 33 
Current liabilities 22 26 41 52 65 
Long-term debt 17 69 46 15 5 
O long-term liabilities 29 30 31 33 34 
Convertibles 0 0 0 0 0 
Total Liabilities 68 125 118 100 104 
Deferred tax liab 21 25 25 25 25 
Provisions 0 0 0 0 0 
Shareholders' equity 138 163 198 246 311 
Minority interest (BS) 0 0 0 0 0 
Minority & equity 138 163 198 246 311 
Total liab & SE 230 315 347 378 450 

 

 
FREE CASH FLOW 2019 2020 2021E 2022E 2023E 
Net sales 67 91 169 215 269 
Total operating costs -40 -53 -111 -140 -171 
Depreciations total -6 -8 -9 -9 -9 
EBIT 21 30 50 66 89 
Taxes on EBIT -5 -7 -13 -17 -23 
NOPLAT 16 23 37 49 66 
Depreciation 6 8 9 9 9 
Gross cash flow 22 31 46 58 75 
Change in WC -6 -10 -5 -2 -2 
Gross CAPEX -73 -80 -14 -13 -16 
Free cash flow -57 -59 27 43 57 

 
CAPITAL STRUCTURE 2019 2020 2021E 2022E 2023E 
Equity ratio 60% 52% 57% 65% 69% 
Debt/equity ratio 14% 44% 26% 9% 5% 
Net debt -3 50 27 -15 -71 
Capital employed 133 211 218 223 231 
Capital turnover rate 0.3 0.3 0.5 0.6 0.6 

 
GROWTH 2019 2020 2021E 2022E 2023E 
Sales growth 67% 35% 85% 27% 25% 
EPS growth (adj) 20% 40% 59% 36% 33% 

 

DATA PER SHARE 2019 2020 2021E 2022E 2023E 
EPS 0.32 0.47 0.75 1.01 1.35 
EPS adj 0.34 0.47 0.75 1.01 1.35 
Dividend 0.00 0.00 0.00 0.00 0.00 
Net debt -0.07 1.08 0.57 -0.32 -1.46 
Total shares 43.46 46.49 46.98 47.55 48.54 

 
VALUATION 2019 2020 2021E 2022E 2023E 
EV 328.9 747.6 921.7 879.7 824.0 
P/E 22.8 32.0 25.6 18.8 14.1 
P/E diluted 22.8 32.0 25.6 18.8 14.1 
P/Sales 4.9 7.6 5.3 4.2 3.4 
EV/Sales 4.9 8.2 5.5 4.1 3.1 
EV/EBITDA 12.0 19.5 15.8 11.8 8.4 
EV/EBIT 15.5 24.5 18.6 13.4 9.3 
P/BV 2.4 4.3 4.5 3.6 2.9 
 

SHARE INFORMATION   
Reuters code  BETCO 
List  Nasdaq 
Share price, SEK  193.0 
Total shares, million  46.9 
Market Cap, MSEK  9 050 
   
MANAGEMENT & BOARD   
CEO  Jesper Søgaard 
CFO  Flemming Pedersen 
IR  Christina Bastius Thomsen 
Chairman  Jens Bager 
   
FINANCIAL INFORMATION   
   
   
   
   
   
ANALYSTS  Redeye AB 
Jonas Amnesten  Mäster Samuelsgatan 42, 10tr 
jonas.amnesten@redeye.se  111 57 Stockholm 
   
Douglas Forsling   
douglas.forsling@redeye.se   

 

SHARE PERFORMANCE  GROWTH/YEAR 18/20E 
1 month -11.1 % Net sales 58.4 % 
3 month 30.4 % Operating profit adj 52.9 % 
12 month 144.6 % EPS, just 49.1 % 
Since start of the year 27.4 % Equity 19.5 % 

 SHAREHOLDER STRUCTURE % CAPITAL VOTES 
Jesper Søgaard 22.8 % 22.8 % 
Christian Kirk Rasmussen 22.8 % 22.8 % 
Chr. Augustinus Fabrikker 4.7 % 4.7 % 
Andra AP-Fonden 3.9 % 3.9 % 
Tredje AP-Fonden 3.7 % 3.7 % 
KDI Danica Pension 2.7 % 2.7 % 
Ålandsbanken 2.5 % 2.5 % 
Knutsson Holdings 2.4 % 2.4 % 
Jens Bager 2.1 % 2.1 % 
Nordea Livsforsäkring 1.9 % 1.9 % 

 

DCF VALUATION  
WACC (%) 8.0 % 
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Redeye Rating and Background Definitions 
Company Quality 

Company Quality is based on a set of quality checks across three categories; PEOPLE, BUSINESS, FINANCE. These 

are the building blocks that enable a company to deliver sustained operational outperformance and attractive long-

term earnings growth. 

 

Each category is grouped into multiple sub-categories assessed by five checks. These are based on widely 

accepted and tested investment criteria and used by demonstrably successful investors and investment firms. Each 

sub-category may also include a complementary check that provides additional information to assist with 

investment decision-making. 

 

If a check is successful, it is assigned a score of one point; the total successful checks are added to give a score for 

each sub-category. The overall score for a category is the average of all sub-category scores, based on a scale that 

ranges from 0 to 5 rounded up to the nearest whole number. The overall score for each category is then used to 

generate the size of the bar in the Company Quality graphic. 

 

People 

At the end of the day, people drive profits. Not numbers. Understanding the motivations of people behind a business 

is a significant part of understanding the long-term drive of the company. It all comes down to doing business with 

people you trust, or at least avoiding dealing with people of questionable character. 

The People rating is based on quantitative scores in seven categories:  

• Passion, Execution, Capital Allocation, Communication, Compensation, Ownership, and Board.  

 

Business 

If you don’t understand the competitive environment and don’t have a clear sense of how the business will engage 

customers, create value and consistently deliver that value at a profit, you won’t succeed as an investor. Knowing 

the business model inside out will provide you some level of certainty and reduce the risk when you buy a stock. 

The Business rating is based on quantitative scores grouped into five sub-categories:  

• Business Scalability, Market Structure, Value Proposition, Economic Moat, and Operational Risks.  

 

Financials 

Investing is part art, part science. Financial ratios make up most of the science. Ratios are used to evaluate the 

financial soundness of a business. Also, these ratios are key factors that will impact a company’s financial 

performance and valuation. However, you only need a few to determine whether a company is financially strong or 

weak. 

The Financial rating is based on quantitative scores that are grouped into five separate categories:  

• Earnings Power, Profit Margin, Growth Rate, Financial Health, and Earnings Quality.
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Disclaimer 
Important information  
Redeye AB ("Redeye" or "the Company") is a specialist financial advisory boutique that focuses on small and mid -cap growth companies in the Nordic 
region. We focus on the technology and life science sectors. We provide services within Corporate Broking, Corporate Finance, equity research and 
investor relations. Our strengths are our award-winning research department, experienced advisers, a unique investor network, and the powerful 
distribution channel redeye.se. Redeye was founded in 1999 and since 2007 has been subject to the supervision of the Swedish Financial 
Supervisory Authority. 
Redeye is licensed to; receive and transmit orders in financial instruments, provide investment advice to clients regarding f inancial instruments, 
prepare and disseminate financial analyses/recommendations for trading in financial instruments, execute orders in financial instruments on behalf 
of clients, place financial instruments without position taking, provide corporate advice and services within mergers and acquisition, provide services 
in conjunction with the provision of guarantees regarding financial instruments and to operate as a Certified Advisory business (ancillary 
authorization). 
 
Limitation of liability  
This document was prepared for information purposes for general distribution and is not intended to be advisory. The information contained in this 
analysis is based on sources deemed reliable by Redeye. However, Redeye cannot guarantee the accuracy of the information. The forward-looking 
information in the analysis is based on subjective assessments about the future, which constitutes a factor of uncertainty. R edeye cannot guarantee 
that forecasts and forward-looking statements will materialize. Investors shall conduct all investment decisions independently. This analysis is 
intended to be one of a number of tools that can be used in making an investment decision. All investors are therefore encouraged to supplement 
this information with additional relevant data and to consult a financial advisor prior to an investment decision. Accordingly, Redeye accepts no 
liability for any loss or damage resulting from the use of this analysis. 
 
Potential conflict of interest  
Redeye’s research department is regulated by operational and administrative rules established to avoid conflicts of interest and to ensure the 
objectivity and independence of its analysts. The following applies: 
• For companies that are the subject of Redeye’s research analysis, the applicable rules include those established by the Swedish Financial 

Supervisory Authority pertaining to investment recommendations and the handling of conflicts of interest. Furthermore, Redeye employees 
are not allowed to trade in financial instruments of the company in question, from the date Redeye publishes its analysis plus one trading 
day after this date. 

• An analyst may not engage in corporate finance transactions without the express approval of management and may not receive an y 
remuneration directly linked to such transactions. 

• Redeye may carry out an analysis upon commission or in exchange for payment from the company that is the subject of the analy sis, or 
from an underwriting institution in conjunction with a merger and acquisition (M&A) deal, new share issue or a public listing. Readers of 
these reports should assume that Redeye may have received or will receive remuneration from the company/companies cited in th e report 
for the performance of financial advisory services. Such remuneration is of a predetermined amount and is not dependent on the content of 
the analysis.  

 
Redeye’s research coverage 
Redeye’s research analyses consist of case-based analyses, which imply that the frequency of the analytical reports may vary over time. Unless 
otherwise expressly stated in the report, the analysis is updated when considered necessary by the research department, for example in the event of 
significant changes in market conditions or events related to the issuer/the financial instrument.  
 
Recommendation structure 
Redeye does not issue any investment recommendations for fundamental analysis. However, Redeye has developed a proprietary analysis and rating 
model, Redeye Rating, in which each company is analyzed and evaluated. This analysis aims to provide an independent assessment of the company 
in question, its opportunities, risks, etc. The purpose is to provide an objective and professional set of data for owners an d investors to use in their 
decision-making.  
 
 
Redeye Rating (2021-03-11) 
 

Duplication and distribution 
This document may not be duplicated, reproduced or copied for purposes other than personal use. The document may not be distributed to physical 
or legal entities that are citizens of or domiciled in any country in which such distribution is prohibited according to appl icable laws or other 
regulations. 
Copyright Redeye AB. 

 

 

 

 

 

 

 

Rating People Business Financials 

5p 22 17 3 
 
 3p - 4p 97 79 39 
 
 0p - 2p 6 29 83 
 
 Company N 125 125 125 
 
 

CONFLICT OF INTERESTS 

Jonas Amnesten owns shares in the company : Yes 
Douglas Forsling owns shares in the company : No 
Redeye performs/have performed services for the Company and receives/have 
received compensation from the Company in connection with this. 


