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KEY STATS  

Ticker IMINT 
 

Market Spotlight 
 
 
 

Share Price (SEK) 24 
 

Market Cap (MSEK) 221 
 

Net Debt 21E (MSEK) -35 
 

Free Float 88 % 
 
 Avg. daily volume (‘000) 15 
 

BEAR BASE BULL 

11 

 

27 

 

38 
 

KEY FINANCIALS (SEKm) 
 
 

 

2018 2019 2020 2021E 2022E 2023E 

Net sales 34 40 49 57 68 80 

EBITDA 8 9 18 21 24 28 

EBIT -4 -6 3 8 11 13 

EPS (adj.) 

 

2018 2019 2020E 2021E 2022E 2023E EPS (adj.) -0.3 -0.7 0.2 0.9 1.3 1.6 

EV/Sales 3.1 1.6 0.9 2.7 2.3 2.0 

EV/EBITDA 13.9 7.1 2.3 8.8 7.7 6.6 

EV/EBIT -27.9 -10.3 11.6 23.0 16.8 14.2 

P/E -46.1 -16.0 23.2 26.7 18.5 15.0 
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Entering a New Phase 

Imint has delivered on the strategic plan to become a dominant supplier of video 

enhancement products within the smart phone industry. Imint has a proven and 

now also profitable business model which constitutes a solid base for further 

innovation and growth. We therefore believe the company is now entering a new 

phase where increased investments will generate growth in terms of new 

products but also expanding into new verticals. 

 

Q4’20 better than expected 

Imint had sales of SEK 15.3m in Q4 and grew by a strong 39% y/y. This was above our 

sales estimate of SEK 14.0m. The increase in volumes is a result of Vidhance being 

included in a broader range of smartphones in the clients’ model portfolio. The increase in 

price per unit was due to the increased content per unit with add-on features for existing 

products and adding new products. 

 

The costs were slightly higher than expected, with an OPEX excl. D&A of SEK -12.2m, 

putting EBITDA at SEK 6.2m. However, this was due to an extraordinary expense related 

to an allocation of a profit-sharing scheme for 2020. Staff costs is expected to return to 

the levels seen in Q3 since the number of employees has not changed. Despite the 

extraordinary expense in Q4, operational costs including D&A were down y/y from SEK 

16.4m to 15.0m. Imint once again generated positive EBIT and we believe the company 

has now reached a new level where the company can focus on additional growth from a 

profitable operation. 

 

We raise our base case to SEK 27 per share 

Due to the impressive performance in the last quarters, we increase our sales and margin 

estimates both in the short and medium term. Imint has a proven business model that is 

generating positive cash flows and cash at the end of the year amounted to SEK 35m. 

This lowers our perceived business risk and leads to a lower discount rate and a higher 

fair value range. The new WACC used in our Base case scenarios amounts to 11%. This 

yields a higher base case of SEK 27 per share and a fair value range of SEK 11 to SEK 

38 per share.  
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Forecast & Valuation 

Given the strong performance in 2020, we have reviewed our estimates and forecasts for 

Imint. We have modelled a bear, base and bull case scenario but will focus on the base 

case assumptions in this section. The main reasons for our adjustments are presented 

below. 

 

Growth drivers 

The year 2020 was a difficult year for many consumer product industries and the market for 

smartphones was no exception. With 1,3 billion units sold in 2020, smartphone sales were 

down 6% versus 2019. However, despite a weak underlying market, Imint delivered record 

revenues of SEK 48.8m and a y/y growth of 21%. The reason for this comes from two 

factors, both an increase in sold units and an increase in price per unit.  

 

During 2020, Imint has focused on deepening the cooperation and relationships with key 

accounts. This has resulted in increased volumes when Vidhance has been included in a 

broader range of smartphones in the clients’ model portfolio. Another factor having a 

positive effect on volumes are the partnerships with global chipset makers like Qualcomm 

and Mediatek. At the same time, Imint has managed to increase the content per unit with 

add-on features for existing products and adding new products. The upsell of add-on and 

new products has resulted in a positive impact on the price per unit.  

 

As Imint showed in the Q4-report, revenue mix is slowly improving when the share from 

higher priced products is increasing. The trend in the improved revenue mix is expected to 

continue and this will have a positive impact both on sales and margins. As communicated 

in the last two quarters, management is now increasing investments to generate growth 

both in terms of new products but also expanding into new verticals. Two products that have 

had an impact in the last two quarters is the Vidhance Selfie Mode and Super Stabilisation. 

This bodes well for the increase in investments which we believe will result in both 

additional volumes and an increase in price per unit. 

 

 

Vidhance has become a strong brand in the industry 

We believe Imint has become a trusted and well-known supplier in the industry. Vidhance is 

now a brand that Imints clients wants to be associated with and this is the reason for joint 

marketing and PR events with established companies like Infinix, Motorola/Lenovo, Tecno, 

etc. The increased market visibility and the strengthening of the Vidhance brand will 

facilitate sales to new clients and will render Imint a stronger position in future pricing 

negotiations.  

 

 

Entering new verticals 

Finally, Imint has made strategic breakthroughs in non-smartphone markets recently. A 

license agreement has been entered into with Industrial AR and the first product launch is 

expected in 2021. At this point, we don’t expect significant revenues from this particular 

agreement but Imint has entered a new vertical with potential new clients. However, the 

development project for the large software enterprise with a strong position in social media 

will be interesting to follow. The first product launch is expected in 2022.  We don’t expect 

any details about this project due to confidentiality requests from the client and will therefore 

not be able to make any assumptions about volumes and ASP from these products at this 

point.  
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Updated financial projections 

In the table below, we show our new sales and EBIT estimates. Higher volumes and 

increased prices per unit sold continue to drives sales and we expect sales CAGR to 

amount to 15% for the coming years 2021-23. As mentioned above, we have not included 

any sales numbers for the new projects and successful outcomes would potentially have a 

positive impacts on sales estimates for 2022-2023.  

 

In our previous update, we expected Imint to reach breakeven in 2021 but the company has 

already achieved this in 2020, despite the negative impact from Covid-19. The lower levels 

of operational costs in H2 2020 (excl the extraordinary cost in Q4), which is due to a 

slimmed organization, has made us adjust our cost and margin assumptions for the forecast 

period. This leads to an increase in the EBIT-margin for the forecast period 2021-23 from 

11,3% in 2021 to 14,2% in 2023. The higher EBIT-margin and increased profitability has a 

positive, and significant, impact on our valuation range.  

 

 

 

Valuation 

Another important factor having a significant impact on our valuation and fair value range is 

the lowered WACC. Imint has a proven and now profitable business model that is 

generating positive cash flows and cash at the end of the year amounted to SEK 35m. Imint 

has now entered a new phase where are view is that the business risk has decreased and 

this results in a lower discount rate and a higher fair value range. The new WACC used in 

our Base case scenario amounts to 11% (13%).  

 

Other key base case assumptions include: 

• Sales CAGR over the forecast period 2021-23 is expected to be 15%. 

• The average EBIT-margin over the forecast period 2021-23 is raised to 12,7%. 

• Sales CAGR ‘24-‘33E: 12% 

• Avg. EBIT-margin ’24-’33E: 15% 

• Terminal EBIT-margin is 12%, and terminal growth 2%. 

• Tax rate is 21%. 

• New WACC is 11%, which is based on Redeye’s rating model. 

 

 

Using the assumptions above, this yields a base case valuation of SEK 27 per share 

and a fair value range of SEK 11 to SEK 38 per share. 

 

 

 

Income Statement 2019 2020 2021E 2022E 2023E

Revenues 53            60            68            79            91            

Y/Y Growth (%) 13,2% 13,8% 15,1% 15,7%

EBITDA 9              18            21            24            28            

EBITDA Margin (%) 22,3% 36,4% 31,0% 31,0% 31,0%

EBIT (6)             3              8              11            13            

EBIT Margin (%) (15,4%) 6,0% 11,4% 13,4% 14,3%

Net Income (6)             2              8              11            14            

Net Income Margin (%) (14,9%) 3,5% 11,3% 14,2% 15,5%

Source: Company ABCD & Redeye Research
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Bear Case 11 (7) SEK Base Case 27 (11) SEK Bull Case 38 (21) SEK 

The bear case assumes that Imint, 
with its impressive customer list, 
manages to increase its market 
share and penetration of the 
smartphone market. It is mainly 
achieved by moving into the mid- 
and low-range smartphone 
segments.  

 

The increased penetration drives 
sales growth but is partly offset by 
significant price pressure.  

 

In this scenario, we assume no 
significant revenue from other 
verticals, apart from the already 
announced deal with Hytera. Due to 
stringent cost control, Imint 
nevertheless achieves a steady, 
positive EBIT-margin. 

 

• Sales CAGR ‘21-‘23E: 7% 

• Sales CAGR ‘24-‘33E: 4% 

• Avg. EBIT-margin ’21-’23E: 6% 

• Avg. EBIT-margin ’24-33E: 10% 

• Terminal growth: 2% 

• Terminal EBIT-margin: 6% 

 

The base case entails the scenario 
where Imint succeeds in gaining 
additional market share. We believe 
that the company will succeed in 
signing additional customers within 
the smartphone segment. 

 

We also expect Imint to sell phones 
in larger volumes by successfully 
advancing into the low- and mid-
range segment of the smartphone 
market. We now assume that Imint 
will manage to increase average 
price per unit due to new premium 
products that are added to the 
product offering.  

 

Furthermore, Imint will eventually 
succeed in also signing agreements 
outside the smartphone market. 
The company’s scalable business 
model means that it can grow quite 
substantially without adding that 
much more costs. This generates 
higher EBIT-margins than in the 
bear case.  

 

• Sales CAGR ‘21-‘23E: 15% 

• Sales CAGR ‘24-‘33E: 12% 

• Avg. EBIT-margin ’21-’23E: 13% 

• Avg. EBIT-margin ’24-’33E: 15% 

• Terminal growth: 2% 

• Terminal EBIT-margin: 8% 

 

In our bull case, we have assumed 
a higher penetration in the mobile 
device segment compared to our 
other two cases. We believe the 
company will gain additional 
customers, as well as successfully 
penetrate the low- and mid-range 
smartphone segments.  

 

In this case, we assume that Imint 
is successful in adding new 
features and that Vidhance 
becomes the preferred provider 
within the smartphone market. Also, 
we believe that Imint will succeed in 
moving into other verticals. 

 

The higher sales growth that this 
development entails translates into 
higher margins compared to the 
other scenarios.   

 

• Sales CAGR ‘21-‘23E: 27% 

• Sales CAGR ‘24-‘33E: 9% 

• Avg. EBIT-margin ’21-’23E: 16% 

• Avg. EBIT-margin ’24-’33E: 21% 

• Terminal growth: 2% 

• Terminal EBIT-margin: 16% 
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Investment Case 

Imint develops and sells video stabilization software primarily. Its primary customer segment is smartphones, 

which is a growing segment as smartphone videos have become a part of daily life for many people. Influencers, 

Instagram, and Snapchat are among a few of the drivers behind the rapid growth in the usage of smartphone 

cameras. This increases the importance for smartphone vendors to improve the quality of their cameras. 

The efforts are starting to pay off. By signing several license agreements with smartphone producers of 

substantial sizes such as Huawei, Xiaomi, OPPO and Vivo, Imint has shown that there is great interest in its 

Vidhance software. The company now has 6 of the ten largest smartphone OEM’s, and we believe this illustrates 

that Imint’s software is of superior quality and thus competitive, as of now. 

A critical strategic challenge is to advance towards the low- and mid-range segments of the smartphone market to 

address a substantially larger market. Today, Imint operates in the high-end smartphone segment. Although the 

average royalty in the low- and mid-range segments most likely will be lower, the volumes will be significantly 

larger. Given the company’s excellent software, we expect that Imint will succeed in also penetrating the market 

for less pricey phones and thereby gain a market share of around 35% at the end of the forecast period.  

New segments open up for higher profitability. We believe there is potential for Imint also within new verticals. 

The Vidhance software can be integrated into other types of cameras with only minor efforts on Imint’s part. Given 

that we expect that the competition will be less intense within these more niche-like segments, Imint should be 

able to generate additional revenue resulting in increased profitability and higher margins. 

We value Imint to SEK 27 per share. With the potential for both good growth and increased profitability within 

both the smartphone and new segments, we set our base case to SEK 27 per share. We estimate a fair value 

range to SEK 11 to SEK 38 per share.  

Key Catalysts 

Additional deals with leading smartphone OEM's. New agreements with smartphone manufacturers are vital to 

continue to drive growth and thus increase margins going forward. These new deals must include more features, 

such that average royalty per smartphone can be maintained, and that Vidhance also is included in low- and mid-

range phones. 

 

Deals within new business segments. Imint is continuously examining new business opportunities. Examples of 

areas of application outside smartphones are found in the announced agreement with Kontigo Care, Hytera, the 

business with SAAB, and the earlier Samsung development project. These segments are often less competitive 

compared to the smartphone market and hence, improves profitability. 

Counter thesis 

China may close itself from foreign technological influence. In the wake of the trade war, China has become 

more reluctant to let foreign influence dictate its technological development. This means that it is not only the 

deals with Huawei that are in danger but also deals with the other smartphone giants. 

Difficult to retain high royalties and risk of price pressure. Imint operates in a market characterized by tough 

negotiation conditions. As of provider of software with negligible marginal costs, we believe that it will be difficult to 

retain high royalty compensation over time. Some previous agreement(s) has been signed with volume caps, 

which has led to reduced/non-existing revenues beyond a particular volume of sold phones. There is a risk that 

Imint’s average compensation will continue to decline if the company does not succeed in including additional 

features.   

Failing to broaden its market. To achieve high growth and improve profitability, Imint must both increase its 

market share of the smartphone market by penetrating low- and mid-range segment and enter into new verticals. 

If the company fails to do this, it will be difficult for it to grow and increase margins. 
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Summary Redeye Rating 

The rating consists of three valuation keys, each constituting an overall assessment of several factors that are 

rated on a scale of 0 to 1 points. The maximum score for a valuation key is 5 points. 

Rating changes in the report 

 

People: 4 

 

Imint has a long-tenured management with a lot of experience from the industry and subsequently scores high in those areas. 

The management follows the strategy it has communicated to the market and keeps the market informed as much as is 

possible, given confidentiality agreements. The ownership structure could, however, be improved. It lacks a main long-term 

shareholder, and we would further like to see larger holdings by board members and top management. 

 

Business: 4 

 

Imint has established a strong position within the smartphone market, and we see the potential for high growth following 

agreements with new players and extended contracts with existing customers. Imint has now entered a new phase where are 

view is that the business risk has decreased. Also, we believe Imint has become a trusted and well-known supplier in the 

industry. Vidhance is now a brand that Imints clients wants to be associated with and this is the reason for joint marketing and 

PR events with established companies like Infinix, Motorola/Lenovo, Tecno, etc. The increased market visibility and the 

strengthening of the Vidhance brand will facilitate sales to new clients and will render Imint a stronger position in future pricing 

negotiations. 

 

Financials: 3 

 

Imint has a proven and now profitable business model that is generating positive cash flows. The company had SEK 35m in 

cash by the end of Q4’20 and is forecasted to improve cash flows in the future. In our previous update, we expected Imint to 

reach breakeven in 2021 but the company has already achieved this in 2020, despite the negative impact from Covid-19. We 

would, however, require to see positive figures for several consecutive quarters to increase our rating.  
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Redeye Rating and Background Definitions 

Company Quality 

Company Quality is based on a set of quality checks across three categories; PEOPLE, BUSINESS, FINANCE. 

These are the building blocks that enable a company to deliver sustained operational outperformance and 

attractive long-term earnings growth. 

 

Each category is grouped into multiple sub-categories assessed by five checks. These are based on widely 

accepted and tested investment criteria and used by demonstrably successful investors and investment firms. 

Each sub-category may also include a complementary check that provides additional information to assist with 

investment decision-making. 

 

If a check is successful, it is assigned a score of one point; the total successful checks are added to give a score 

for each sub-category. The overall score for a category is the average of all sub-category scores, based on a 

scale that ranges from 0 to 5 rounded up to the nearest whole number. The overall score for each category is then 

used to generate the size of the bar in the Company Quality graphic. 

 

People 

At the end of the day, people drive profits. Not numbers. Understanding the motivations of people behind a 

business is a significant part of understanding the long-term drive of the company. It all comes down to doing 

business with people you trust, or at least avoiding dealing with people of questionable character. 

The People rating is based on quantitative scores in seven categories:  

• Passion, Execution, Capital Allocation, Communication, Compensation, Ownership, and Board. 

 

Business 

If you don’t understand the competitive environment and don’t have a clear sense of how the business will engage 

customers, create value and consistently deliver that value at a profit, you won’t succeed as an investor. Knowing 

the business model inside out will provide you some level of certainty and reduce the risk when you buy a stock. 

The Business rating is based on quantitative scores grouped into five sub-categories:  

• Business Scalability, Market Structure, Value Proposition, Economic Moat, and Operational Risks. 

 

Financials 

Investing is part art, part science. Financial ratios make up most of the science. Ratios are used to evaluate the 

financial soundness of a business. Also, these ratios are key factors that will impact a company’s financial 

performance and valuation. However, you only need a few to determine whether a company is financially strong 

or weak. 

The Financial rating is based on quantitative scores that are grouped into five separate categories:  

• Earnings Power, Profit Margin, Growth Rate, Financial Health, and Earnings Quality.
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