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Setting up a solid runway for growth 

Redeye maintains its positive outlook despite quarterly sales being somewhat below 

expectations. In particular, we are encouraged by the expanding operating margins and the 

current momentum in its operations, yielding an excellent order intake. We reiterate our base 

case offering 60%+ upside. 

 

Positive outlook despite soft sales 

While sales fell short of expectations due to harsh FX effects and soft SDD sales, to name 

some, we believe the quarterly financials, as a whole, are solid. We are encouraged by 1) 

the expanding gross profits margins; 2) the strong operating margins; 3) the excellent cost 

control execution; and 4) the new capital structure with one cohesive bond loan (SEK 

200m). 

 

Operations momentum reflected in order intake 

A key takeaway from the CEO statement is the renewed customer confidence to engage in 

large scale business projects. In particular, this is reflected in the substantial order intake 

(30 in 2Q21). SDS entered into agreements with Telenor worth an initial SEK 24m  – indeed 

exciting as 1) it marks the start of the company's relationship with a new telecom operator 

group; 2) SDS enters two new and vast markets; and 3) SDS will replace competing 

products with its ERS 360. In essence, great potential for organic growth. 

 

Significant upside potential 

The market was not satisfied with the Q2 report, and the share price has traded down 7.5% 

since then. While the top line was below expectations, we find several positives to uncover, 

and the runway potential for growth remains intact. We have made some estimate 

changes, largely on the sales and OpEx side. However, the case fundamentals are 

unchanged, and we maintain our high conviction in this case. We reiterate our fair value 

base case of SEK 72 per share, corresponding to a 60%+ upside. 
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SEKm 2019 2020 Q1 Q2 Q3 Q4 2021E 2022E 2023E 2024E

Net Sales 246 296 61 69 77 83 291 353 401 456

     Y/Y 180% 20% -28% -3% 13% 17% -1% 21% 14% 14%

Adj EBITDA 24 50 14 16 17 18 65 82 96 113

     margin 10% 17% 23% 24% 22% 22% 22% 23% 24% 25%

Adj EBIT 14 22 6 6 7 8 27 39 51 65

     margin 6% 7% 9% 9% 9% 10% 9% 11% 13% 14%

Adj Net Income 4 10 4 -1 2 3 9 17 26 38

     margin 2% 3% 7% -1% 3% 4% 3% 5% 7% 8%

EV/Sales 1.2 1.6 2.0 1.7 1.5 1.3

EV/EBITDA 12 9 9 7 6 5

EV/EBIT 20 22 22 15 12 9

P/E 58 42 47 26 16 11



REDEYE Equity Research Seamless Distribution Systems (‘SDS’) 26 July 2021 

2 
 

Q2 2021: Several positives to uncover 

Even though sales fell short of expectations, we believe the quarterly  financials, as a whole, are solid. However, a 

declining top line is not coherent with the company's overall 'growth' story. Therefore, we understand the share 

price reaction, trading down 7.5% since the report (July 22). At the same time, we recognize that overall sales are 

burdened with 1) harsh foreign exchange (FX) effects – USD to SEK declined 12% Y/Y – SDS invoices most of its 

revenues in USD; 2) soft SDD sales – its business model relies on physical retail, which continues to be limited amid 

the coronavirus pandemic; and 3) a weak order backlog heading into 2021 – the general uncertainty and risk 

aversion during 2020 had a negative effect on new agreements. However, order intake is back on track, which the 

CEO writes in the statement, and the company has plenty of backlog to fulfill in the coming quarters.  

 

So, which are the report highlights? First, the gross profit margin increased to 63%, largely attributing to SDS (the 

business unit) accounting for a growing share of total sales. We assume SDS reports gross profits in the range 85-

90%+, while SDD is around 5%. Second, adjusted operating profits (for non-recurring acquisition expenses) 

significantly exceeded our estimates. Adjusted EBITDA and EBIT margins were 24% and 9%, respectively. Third and 

final, we are encouraged by the company's cost control. The period’s total expenses (CoGS + OpEx + D&A) 

amounted to SEK 71m. Adjusted for acquisition expenses and Riaktr's expenses, the figure amounts to SEK 59m – 

a 9% decline Y/Y.  

 

 

 

Welcoming Riaktr to the company's financial statements 

Riaktr – Belgium headquartered Business Intelligence (BI) and Analytics firm targeting Communication Service 

Providers (CSPs) acquired earlier this year – contributed with ~7 weeks of financials. In the quarter, Riaktr added 

SEK 6.2m to SDS' top line and yielded an operating loss (EBIT) of SEK -0.25m. 

 

After speaking with management, our understanding is that the operating loss is due to several agreements being 

postponed into upcoming quarters. Riaktr is a profitable firm and is forecasting to achieve 40%+ EBITDA margins in 

SDS Q2 2021: actual v estimated

Actual Estimated

SEKm 2Q20 2Q21 2Q21 Diff (%) Diff (abs)

Net Sales 71.0 69.2 78.4 -12% -9.2

     Y/Y 30% -3% 10%

CoGS 29.4 25.8 29.4

Gross Profit 41.7 43.4 48.9 -11% -5.5

     margin 59% 63% 62%

Operating Expenses 29.1 35.3 39.0

EBITDA 14.0 11.0 10.9 1% 0.1

     margin 20% 16% 14%

Depreciation & Amortization 6.8 9.9 7.0

EBIT 7.2 1.1 3.9 -71% -2.8

     margin 10% 2% 5%

Net Income 2.4 -5.8 -0.3 2108% -5.6

     margin 3% -8% 0%

Non-recurring Acquisition Expenses 5.3

     Adjusted EBITDA & margin 16.3 24%

     Adjusted EBIT & margin 6.4 9%

     Adjusted Net Income & margin -0.6 -1%

Source: SDS & Redeye Research
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combination with material top line growth. We present our Riaktr estimates on page 7 – somewhat softer than 

those outlined below. We expect to review our estimates with an upward bias if and when Riaktr announces Smart 

Capex deployments with CSPs. It is currently engaged in a pilot agreement with a Portuguese telecom operator. An 

ongoing agreement with recurring revenue could serve as a significant catalyst for the share price.  

 

 

Source: company data (2Q21 report) 

 

SDS sales (Recurring + New + Riaktr) amounted to SEK 45m – a 5% increase Y/Y. However, excluding Riaktr, 

organic sales declined 9% Y/Y. Again, considering the FX effects (-12% Y/Y), organic sales in USD were more or less 

in line with that one year ago. Having recovered from the coronavirus pandemic, we recognize that the und erlying 

business is in good shape, and well-positioned to reap significant organic growth. A solid order intake during the 

first half of 2021 paves the way for an exciting 2H21. Also, a stronger USD should be viewed in a positive light. 

Finally, we note that SDD – the company's Nordic distribution business – is seeing a declining growth trend, even if 

Q2 was slightly positive Q/Q. As the bottom line impact is almost zero, we do not place too much emphasis on SDD. 

 

 

Source: company data & Redeye Research 

 

Confidence in expanding gross margins 

The company's overall gross profit margin was 63% in the quarter. While it fails to represent either business unit – 

SDS reporting in the range 85-90%+ and SDD around 5% – it does say a thing or two about the company. An 

expanding gross profit margin implies that SDS accounts for a growing share of the company's sales. SDS share of 

sales increased from ~50% in 2019 to 65% in 2Q21. Keeping in mind 1) SDS will add more 'acquired' high margin 

sales from Riaktr; and 2) the stalled growth in SDD, we expect future gross margins in the range 63-65%. 
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Source: company data & Redeye Research 

 

Cost control execution – a management trademark 

When initiating coverage of SDS, one of our key investment highlights was cost-effective management. The 

company has successfully held a stringent cost scheme throughout its underlying businesses and multiple 

acquired assets. The LTM figure below illustrates a declining cost base on the back of realized cost synergies after 

the eServGlobal acquisition in 3Q19. 

 

2Q21 includes approx. SEK 12m in the acquisition and Riaktr expenses. On an adjusted basis, we notice 1) quarterly 

expenses decreased Y/Y and remained flat Q/Q – even though organic sales grew Q/Q; and 2) LTM expenses 

continue to decline. In essence, we have a positive view of the management's ability to proactively work with cost-

effective measures, especially during challenging quarters amid the coronavirus pandemic. 

 

 

Source: company data & Redeye Research 

 

Operating profitability potential reflected in SDS figures 

On a group level, the adjusted EBIT margin was 9% in the quarter. While overall sales have stagnated (or remained 

flat) during the past couple of quarters, we are encouraged to see that management has upheld healthy margins – 

the cost-effective measures are bearing fruit. 

 

Also, we spot further room for expanding operating margins, best reflected in SDS (the business unit). While SDS 

accounts for ~65% of total sales, it carries the group's entire profitability. While SDS' EBIT margin was 14% in the 

quarter, we reason it could expand into the 18-22% range in due time. 
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Source: company data & Redeye Research 

 

Financial position reveals runway for growth 

The company issued a SEK 200m bond loan (within a SEK 300m framework) with an expected maturit y of three 

years in the quarter. The bond carries a three-month STIBOR plus 8.75% interest, yielding annual expenses of 

around SEK 17.5m. While the initial bond primarily was issued to finance the Riaktr acquisition (EUR 10.4m), the 

remaining SEK 100m of the framework reveals some room to acquire more. 

 

The company's cash balance amounted to SEK 44m after the quarter, while interest-bearing debt consists of the 

SEK 200m bond. Also, during the quarter, SEK 44m of previous debt, held mainly by the board and management, 

was converted to shares at a SEK 43.7 subscription price. In brief, 1) the cohesive capital structure – replacing 

several small loans with a large one; 2) the optionality of utilizing another SEK 100m in bond financing; and 3) the 

increased insider ownership – at current trading levels – all reveal a significant runway for growth. 

 

Positive momentum reflected in order intake 

A key takeaway from the CEO statement is the renewed customer confidence to engage in large scale business 

projects. In particular, this is reflected in the substantial order intake (30 in 2Q21). While overall digitalization 

matured years ahead of time during the coronavirus pandemic, many companies remain underinvested – 

explaining a willingness to spend. Assuming no detrimental pandemic setbacks, we expect this momentum to 

continue well into the future. 

 

 

Source: company data (2Q21 report) 

 

Exciting Telenor agreement (SEK 24m) – checking one of our catalysts 

In late June 2021, SDS entered into agreements with Telenor (Pakistan and Bangladesh) worth an initial SEK 24m . 

Norwegian-based Telenor is one of the world's largest telecom operator groups, and we find the co -operation 

encouraging for several reasons: 
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• It marks the start of the company's relationship with a new telecom operator group. Often, the first 

deployment in a new group tends to be the most challenging milestone. However, once successful, it 

serves as an enabler for future business and expansion opportunities within the group. Therefore, the 

agreement provides an excellent platform for long-term organic growth. 

• SDS enters two new and vast markets. Together, Telenor Pakistan and Bangladesh comprise 130 million 

subscribers. 

• SDS will replace competing products with its Electronic Recharge System (ERS 360), which we regard as a 

stamp of approval towards its qualities. 

• The initial agreement is worth SEK 24m – boosting the company's financials in upcoming interim reports 

(largely Q3 and Q4) in addition to generating substantial recurring revenues. 

 

 

Source: company data & Redeye Research 

 

Forecast adjustments – softer sales but constant bottom line 

In this research update, we make a couple of estimate changes. In particular, we soften top line expectations, 

attributing to lower SDD sales and new SDS sales, which also impacts recurring maintenance revenues negatively. 

The company's order intake appears only to have gotten back on track recently, creating a smaller than usual 

backlog to fulfill. In essence, we postpone top line growth by approx. two quarters. On the flip side, we are 

encouraged by the significant cost control, leading us to soften our OpEx forecast considerably. Overall, the bottom 

line impact is limited in absolute numbers but represents expanding margins in the near term. 

 

 

Source: Redeye Research 

 

 

 

 

 

 

 

SDS: Disclosed agreements in 2021 YTD

Customer Note Value (SEKm) Announced

Zain Saudi Arabia Software to recruit resellers to the customer's sales network 1.5 1Q21

Nigeria MNO Enhanced tracking and analysis of commercial traffic (Riaktr) 0.8 2Q21

Djibouti MNO Payment Gateway 2.0 2Q21

Portugal MNO Smart Capex proof-of-concept (Riaktr) n.d 2Q21

Djibouti MNO Development resources for mobile financial services 1.4 2Q21

Telenor Pakistan Migration to ERS 360 from rivaling solution 9.0 2Q21

Telenor Bangladesh Migration to ERS 360 from rivaling solution 11.0 2Q21

Nigeria MNO USSD Gateway platform and application portal 6.7 3Q21

Telenor Pakistan Additional services to support deployment of ERS 360 4.0 3Q21

Forecast adjustments

SEKm 2021E 2022E 2023E 2024E

Sales Old 328 420 480 550

New 291 353 401 456

  change (%) -11% -16% -16% -17%

EBIT Old 23 35 49 64

New 22 39 51 65

  change (%) -5% 10% 4% 2%

Net Income Old 8 14 25 37

New 4 17 26 38

  change (%) -52% 17% 6% 2%



REDEYE Equity Research Seamless Distribution Systems (‘SDS’) 26 July 2021 

7 
 

Assuming solid top line growth, in combination with expanding gross margins and continuing the stringent OpEx 

control, we expect the business model's operating leverage to manifest in greater operating and bottom line 

margins, beginning in 2022E. 

 

 

 

 
Source: company data & Redeye Research 

 

 

 

Revenue composition 2020 Q1 Q2 Q3 Q4 2021E 2022E 2023E 2024E

SDS Recurring 92            22            21            23            25            91            104          119          136          

Y/Y Grow th (%) 47% (1%) (16%) 0% 18% (1%) 14% 14% 14%

SDS New Sales 87            16            17            19            21            73            84            97            112          

Y/Y Grow th (%) 38% (48%) 1% 15% (10%) (16%) 15% 15% 15%

SDS (Riaktr) -               -               6              11            12            29            55            62            70            

Y/Y Grow th (%) na na na na na na 88% 13% 13%

SDD 117          24            24            25            25            98            110          123          138          

Y/Y Grow th (%) (3%) (27%) (15%) (15%) (5%) (16%) 12% 12% 12%

Revenues 296          61            69            77            83            291          353          401          456          

Y/Y Grow th (%) 20% (28%) (3%) 13% 17% (1%) 21% 14% 14%

Income Statement 2020 Q1 Q2 Q3 Q4 2021E 2022E 2023E 2024E

Revenues 296          61            69            77            83            291          353          401          456          

Y/Y Grow th (%) 20% (28%) (3%) 13% 17% (1%) 21% 14% 14%

Cost of Revenues 133          26            26            29            30            110          129          145          163          

Gross Profit 163          36            43            49            53            182          224          256          293          

Gross Profit Margin (%) 55% 58% 63% 63% 64% 62% 64% 64% 64%

Other Revenue 9              3              3              2              2              10            11            12            14            

Personnel Expenses 54            14            16            18            19            66            74            82            90            

External Expenses 56            10            16            14            15            55            63            68            74            

Other Op. Expense / (Income) 11            1              4              2              3              10            16            22            30            

EBITDA 50            14            11            17            18            60            82            96            113          

EBITDA Margin (%) 17% 23% 16% 22% 22% 21% 23% 24% 25%

Depreciation & Amortization 29            8              10            10            10            38            43            46            48            

EBIT 22            6              1              7              8              22            39            51            65            

EBIT Margin (%) 7% 9% 2% 9% 10% 8% 11% 13% 14%

Interest Income -               -               0              -               -               0              -               -               -               

Interest Expenses 6              2              4              4              4              15            18            18            18            

EBT 15            4              (3)             3              4              8              21            33            47            

Income Tax Expenses 3              0              2              1              1              4              4              7              9              

Effective Tax Rate (%) 17% 11% (66%) 20% 20% 48% 20% 20% 20%

Translation Differences (Loss) (3)             1              (1)             -               -               (0)             -               -               -               

Net Income 10            4              (6)             2              3              4              17            26            38            

Non-Recurring Items / (Loss), Post Tax -               -               (5)             -               -               (5)             -               -               -               

Recurring Net Income 10            4              (1)             2              3              9              17            26            38            

Net Income Margin (%) 3% 7% (1%) 3% 4% 3% 5% 7% 8%
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Unchanged valuation 

We derive our fair value range from a fundamental DCF framework for three scenarios, base case (most likely), bear 

case (pessimistic), and bull case (optimistic), using a WACC of 10% across all scenarios. We do not make any 

valuation changes, and therefore reiterate our fair value base case of SEK 72, offering significant upside (60%+) 

from current trading. 

 

 

Source: Redeye Research 

 

SDS: DCF assumptions in Base

Assumptions: 2021E-2026E 2026E-2031E Calculations:

Sales CAGR 16% 10% NPV of FCF 377

Average EBIT margin 12% 15% NPV of Terminal Value 498

Enterprise Value 875

Terminal

Sales growth 2% Cash (+) 44

EBIT margin 15% Preferred & Other (-) 0

Debt (-) 203

WACC 10% Equity Value 716

Diluted shares (m) 10 Fair value per share 72



REDEYE Equity Research Seamless Distribution Systems (‘SDS’) 26 July 2021 

9 
 

Investment Case 

Business-critical systems 

 

SDS is responsible for managing the product and monetary flows in its customers’ value chains – in some cases 

accounting for 80-90% of their revenue streams. Its systems are indeed business-critical, creating high switching 

costs for its customers, in addition to a loyal customer base. SDS’s business relationship with MTN, its most 

significant customer to date, has been running steadily for more than a decade. 

 

Large and stable customers 

 

SDS’s customers include some of the largest telecom operator groups in Africa and the Middle East, e.g., MTN, 

Safaricom, Zain, and Ooredoo. The telecom networks represent, to a large extent, the best (and sometimes only) 

reliable infrastructure throughout extensive land areas, servicing hundreds of millions of people. Essentially, the 

telecom operators play a crucial role in these societies, representing highly stable and reliable business partners. 

Also, the telecom operator groups comprise dozens of regional mobile network operators - providing a great 

platform for organic growth. 

 

Attractive secular trends 

 

The global prepaid and top-up market is worth around USD 600bn, fueled by the exceptional prepaid penetration 

rates (+90%) in Africa. This is a large and growing market, set to benefit from the population growth, improved 

connectivity, and user penetration in Africa. The digitalization of Africa enables SDS to  launch additional (and more 

advanced) services and solutions. 

 

Transition to a SaaS business model - boosted by Riaktr 

 

SDS has begun to employ a SaaS business model for some of its most recent solutions. While recurring revenues 

will account of >50% of sales in 2021E, this figure is bound to increase further. A successful rollout would see the 

Company generate substantial revenues and improved operating margins. The Riaktr acquisition is forecast to 

accelerate this transition further. It comprises a portfolio of pure-play SaaS solutions and ~50% of its revenues are 

already recurring. 

 

Professional management and well-run business 

 

SDS has seen consistent top-line growth, both organic and through acquisitions, and reports consistently in the 

black. It is a lean and cost-effective organization – management based in Stockholm and the remaining workforce 

dispersed in emerging and low-cost countries. Senior management has been in the Company for an extensive 

period of time and has successfully delivered on its strategic targets. 
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Summary Redeye Rating 

The rating consists of three valuation keys, each constituting an overall assessment of several factors that are 

rated on a scale of 0 to 1 points. The maximum score for a valuation key is 5 points. 

Rating changes in the report 

 

People: 4 

 

The current CEO, Tommy Eriksson, joined SDS over a decade ago and took on the CEO helm in 2018. The majority of 

the senior management has remained in the Company over the past five years. Indeed positive, in our opinion, as the 

management has a sound understanding of its market, in addition to maintaining and developing essential business 

relationships with stakeholders. Acquisitions have focused on strengthening the Company's core business - evident 

in the latest example with Riaktr. Also, we have a positive view of the large outside ownership in the board, in addition 

to its size and refreshment rate. The entry of institutional investors, with a long -term commitment, would, in our 

opinion, strengthen the case further. 

 

Business: 4 

 

SDS is an asset-light company (focus on intangibles) that can scale rapidly without expensive reinvestments. It 

provides business-critical systems for its customers, responsible for channeling up to 90% of their revenues - billions 

of USD each year. Solving a genuine need for its customers, we identify a straight -forward moat, creating high 

switching costs. The Company's target is to grow its core business ~15% organically each year, an objective that, in 

our opinion, is completely feasible. However, acquisitions are effective to rapidly gain new customers, and the 

Company has an excellent track record with its acquisitions to date. Competition is also fairly limited. There are only 

a couple of actors that are able to operate in SDS' very specific vertical - telecom operators in Africa and the Middle 

East. 

 

A successful expansion into relatively untapped markets, such as Southeast Asia and Latin America would boost the 

rating further. 

 

F inancials: 3 

 

SDS is a profitable company and has remained so for the past few years. The Company has seen a steady increase 

in its operating margin and EPS. Although data on incumbents is limited, we note that SDS is performing better than 

its closest competitors.  

 

We recognize several actions that would see our rating increase. These include i) an improved ROIC, which exceeds 

SDS' cost of capital, ii) increasing gross margins, iii) cash flow from operations exceeding the Company's net income 

- it reported a substantial net increase in working capital in FY2020 (around SEK 50m), and iv) if it were to engage in 

a consistent dividend payout policy. 
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Redeye Rating and Background Definitions 

Company Quality 

Company Quality is based on a set of quality checks across three categories; PEOPLE, BUSINESS, FINANCE. These 

are the building blocks that enable a company to deliver sustained operational outperformance and attractive long -

term earnings growth. 

 

Each category is grouped into multiple sub-categories assessed by five checks. These are based on widely 

accepted and tested investment criteria and used by demonstrably successful investors and investment firms. 

Each sub-category may also include a complementary check that provides additional information to assist with 

investment decision-making. 

 

If a check is successful, it is assigned a score of one point; the total successful checks are added to give a score for 

each sub-category. The overall score for a category is the average of all sub-category scores, based on a scale that 

ranges from 0 to 5 rounded up to the nearest whole number. The overall score for each category is then used to 

generate the size of the bar in the Company Quality graphic. 

 

People 

At the end of the day, people drive profits. Not numbers. Understanding the motivations of people behind a business 

is a significant part of understanding the long-term drive of the company. It all comes down to doing business with 

people you trust, or at least avoiding dealing with people of questionable character. 

The People rating is based on quantitative scores in seven categories:  

• Passion, Execution, Capital Allocation, Communication, Compensation, Ownership, and Board.  

 

Business 

If you don't understand the competitive environment and don't have a clear sense of how the business will engage 

customers, create value and consistently deliver that value at a profit, you won 't succeed as an investor. Knowing 

the business model inside out will provide you some level of certainty and reduce the risk when you buy a stock. 

The Business rating is based on quantitative scores grouped into five sub-categories:  

• Business Scalability, Market Structure, Value Proposition, Economic Moat, and Operational Risks.  

 

F inancials 

Investing is part art, part science. Financial ratios make up most of the science. Ratios are used to evaluate the 

financial soundness of a business. Also, these ratios are key factors that will impact a company 's financial 

performance and valuation. However, you only need a few to determine whether a company is financially strong or 

weak. 

The Financial rating is based on quantitative scores that are grouped into five separate categories:  

• Earnings Power, Profit Margin, Growth Rate, Financial Health, and Earnings Quality.
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Disclaimer 
Important information  
Redeye AB ("Redeye" or "the Company") is a specialist financial advisory boutique that focuses on small and mid-cap growth companies in the Nordic 
region. We focus on the technology and life science sectors. We provide services within Corporate Broking, Corporate Finance, equity research and 

investor relations. Our strengths are our award-winning research department, experienced advisers, a unique investor network, and the powerful 
distribution channel redeye.se. Redeye was founded in 1999 and since 2007 has been subject to the supervision of the Swedish Financial 
Supervisory Authority. 
Redeye is licensed to; receive and transmit orders in financial instruments, provide investment advice to clien ts regarding financial instruments, 
prepare and disseminate financial analyses/recommendations for trading in financial instruments, execute orders in financial instruments on behalf 

of clients, place financial instruments without position taking, provide corporate advice and services within mergers and acquisition, provide services 
in conjunction with the provision of guarantees regarding financial instruments and to operate as a Certified Advisory busine ss (ancillary 
authorization). 
 
L imitation of  liabili ty  

This document was prepared for information purposes for general distribution and is not intended to be advisory. The informat ion contained in this 
analysis is based on sources deemed reliable by Redeye. However, Redeye cannot guarantee the accuracy of the information. The forward-looking 
information in the analysis is based on subjective assessments about the future, which constitutes a factor of uncertainty. R edeye cannot guarantee 
that forecasts and forward-looking statements will materialize. Investors shall conduct all investment decisions independently. This analysis is 
intended to be one of a number of tools that can be used in making an investment decision. All investors are therefore encour aged to supplement 

this information with additional relevant data and to consult a financial advisor prior to an investment decision. Accordingly, Redeye accepts no 
liability for any loss or damage resulting from the use of this analysis. 
 
P otential conflict of interest  

Redeye's research department is regulated by operational and administrative rules established to avoid conflicts of interest and to ensure the 
objectivity and independence of its analysts. The following applies: 

• For companies that are the subject of Redeye's research analysis, the applicable rules include those established by the Swedish Financial 
Supervisory Authority pertaining to investment recommendations and the handling of conflicts of interest. Furthermore, Redeye  employees 
are not allowed to trade in financial instruments of the company in question, from the date Redeye publishes its analysis plus one trading 
day after this date. 

• An analyst may not engage in corporate finance transactions without the express approval of management and may not receive an y 
remuneration directly linked to such transactions. 

• Redeye may carry out an analysis upon commission or in exchange for payment from the company that is the subject of the analysis, or 
from an underwriting institution in conjunction with a merger and acquisition (M&A) deal, new share  issue or a public listing. Readers of 
these reports should assume that Redeye may have received or will receive remuneration from the company/companies cited in th e report 
for the performance of financial advisory services. Such remuneration is of a predetermined amount and is not dependent on the content of 
the analysis.  

 
R e deye's research coverage 
Redeye's research analyses consist of case-based analyses, which imply that the frequency of the analytical reports may vary over time. Unless 
otherwise expressly stated in the report, the analysis is updated when considered necessary by the research department, for example in the e vent of 
significant changes in market conditions or events related to the issuer/the financial instrument.  

 
R e c ommendation structure 
Redeye does not issue any investment recommendations for fundamental analysis. However, Redeye has developed a proprietary an alysis and 
rating model, Redeye Rating, in which each company is analyzed and evaluated. This analysis aims to provide an indepen dent assessment of the 
company in question, its opportunities, risks, etc. The purpose is to provide an objective and professional set of data for owners and investors to use 

in their decision-making.  
 
 
R e deye Rating (2021-07-26) 

 

Dupl ication and distribution 
This document may not be duplicated, reproduced or copied for purposes other than personal use. The document may not be distributed to physical 

or legal entities that are citizens of or domiciled in any country in which such distribution is prohibited according to appl icable laws or other 
regulations. 
Copyright Redeye AB . 
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