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Overview
Small groups of students adopt the role of buyers and sellers of food and agricultural production and marketing inputs. They prepare arguments in favor of lower prices (if they are buyers) or higher prices (if they are sellers), and then try out those arguments in conversations with their counterparts in other groups. For example, landlords and farmers discuss rent; farmworkers and farm operators discuss wages; and growers and supermarkets discuss farm product prices.
	
Objectives
· To learn about the industries that supply inputs to agricultural production.
· To develop empathy for -- or at least understanding of -- the economic position of diverse actors, including some that many students will already find sympathetic (such as farmworkers or small farmers) and others that students may not previously have considered sympathetic (such as landlords).
· To recognize in a concrete way the political science principle that “where you stand depends on where you sit.”
· To reflect on the connection between the competitiveness of economic markets and the ability of economic actors to choose their own prices.
· To have fun acting out a role.

Procedures
The activity has 4 stages.
1. Preparation. 5 minutes. There are roles for 8 groups. Assign students to 8 small groups of 2 to 4 students. For large classes, with more than 32 students, assign two groups to each role. Note that group A1 should be near A2, B1 should be near B2, and so forth, because paired groups will merge at a later stage (see Table 1). Distribute the student handout corresponding to each group (see below).
2. Within-group discussion. 10 minutes. Students read the handout and discuss among themselves the questions on the handout. The handout’s first question is preparation for the next stage (between-group discussion). The second question requires students to reflect on how much power they have to influence prices.
3. Between-group discussion. 10 minutes. Group A1 speaks to A2, B1 speaks to B2, and so forth. The groups may agree on a change in price, disagree on a change in price, or come to a mutual understanding of what other economic conditions or circumstances must first change before the price can be renegotiated. 
4. Plenary discussion. 10 minutes. Have students report out their experiences. Possible topics for discussion include the following: (a) which group in each pair had the most bargaining power and why, (b) how the competitiveness of the industry affected bargaining power, (c) whether inter-personal group dynamics influenced the negotiation. If students emphasize a feeling that they lacked information needed to set a good price, ask how they think economic actors in real-world markets acquire the missing information.

Table 1. Sample classroom layout for a large class (>32 students in 16 groups).
	Row 1
	A1
	B1
	A1
	B1

	Row 2

	A2
	B2
	A2
	B2

	Row 3
	C1
	D1
	C1
	D1

	Row 4
	C2
	D2
	C2
	D2



Handouts

Group A1: Farm Rent Example
Your role: Landlord.

You are involved in a discussion between a landlord and a corn farmer. The landlord is tempted to raise the farmland rent. The farm operator is reluctant.

Questions: (a) Should the land rent be raised? (b) If land rents rise, will the corn price also rise, leaving the corn producers unharmed?


Group A2: Farm Rent Example
Your role: Corn Farmer.

You are involved in a discussion between a landlord and a corn farmer. The landlord is tempted to raise the farmland rent. The farm operator is reluctant.

Questions: (a) Should the land rent be raised? (b) If land rents rise, will the corn price also rise, leaving the corn producers unharmed?


Group B1: Tomato Grower Labor Cost Example
Your role: Farmer/grower.

In your Florida community, tomato farmers/growers rely heavily on hired labor, principally from Mexico and Central America. You are either a farmer/grower or a representative of a labor organization for hired farmworkers. The labor organization is asking for a higher wage per container of tomatoes picked.

Questions: (a) Should the wage be raised? (b) If farmworker wages rise across the country, will the tomato price also rise, leaving the farmers/growers unharmed?


Group B2: Tomato Grower Labor Cost Example
Your role: Labor organization representative.

In your Florida community, tomato farmers/growers rely heavily on hired labor, principally from Mexico and Central America. You are either a farmer/grower or a representative of a labor organization for hired farmworkers. The labor organization is asking for a higher wage per container of tomatoes picked.

Questions: (a) Should the wage be raised? (b) If farmworker wages rise across the country, will the tomato price also rise, leaving the farmers/growers unharmed?


Group C1: Supermarket Fruit and Vegetable Prices
Your role: Supermarket “buyer”.

You are involved in a discussion between a supermarket “buyer” (the supermarket manager responsible for making purchase decisions) and the representative of a large grower who grows, packages, and sells spinach to supermarkets. To offset increased production costs, the grower is asking for a higher price per package of spinach sold to the supermarket.

Questions: (a) Should the price the supermarket pays farmers be raised? (b) If the price earned by farmers is raised, will the price that the supermarket charges customers also rise, leaving the supermarkets unharmed?


Group C2: Supermarket Fruit and Vegetable Prices
Your role: Large spinach grower and packager.

You are involved in a discussion between a supermarket “buyer” (the supermarket manager responsible for making purchase decisions) and the representative of a large grower who grows, packages, and sells spinach to supermarkets. To offset increased production costs, the grower is asking for a higher price per package of spinach sold to the supermarket.

Questions: (a) Should the price the supermarket pays farmers be raised? (b) If the price earned by farmers is raised, will the price that the supermarket charges customers also rise, leaving the supermarkets unharmed?


Group D1: Supermarket Beef Prices
Your role: Supermarket “buyer”.

You are either a supermarket “buyer” (the supermarket manager responsible for making purchase decisions) or the representative of a large meat packer (one of the four largest U.S. companies that slaughters and processes beef). To offset increased production costs, the meat packer is asking for a higher price per pound of beef sold to the supermarket.

Questions: (a) Should the price the supermarket pays the meat packer be raised? (b) If the price earned by meat packers is raised, will the price that the supermarket charges customers be affected?


Group D2: Supermarket Beef Prices
Your role: Supermarket “buyer”.

You are either a supermarket “buyer” (the supermarket manager responsible for making purchase decisions) or the representative of a large meat packer (one of the four largest U.S. companies that slaughters and processes beef). To offset increased production costs, the meat packer is asking for a higher price per pound of beef sold to the supermarket.

Questions: (a) Should the price the supermarket pays the meat packer be raised? (b) If the price earned by meat packers is raised, will the price that the supermarket charges customers be affected?
 



