
C.H. HANSON
Chicago based C.H. Hanson implements sales-i to stay one step 
ahead in a highly competitive marketplace. 



Chicago based C.H. Hanson is a well-respected leader within the hand tool 
industry. The company was established back in 1866. Today, it is a family 
owned company entering its fourth generation.

The company manufactures in excess of 6,000 items offered through eight 
primary categories all sold through a network of over 1,000 distributors. To 
service these customers, the company employs a network of around 100 
independent manufacturer representatives.

WHO IS
C.H. HANSON?

THE CHALLENGE

Phil Hanson, Executive Vice 

President of C.H. Hanson says, 

“The timing of my introduction to 

sales-i was perfect as we had been 

looking for a sales intelligence 

software solution and were in the 

process of picking a vendor.”

Phil continues, “We have a strong 

sales team that knows what the 

end-market customers want just 

as much as the distributors. Our 

previous sales intelligence system 

did not deliver what we needed and 

required us to use a complicated 

query system.”

“sales-i provided the best functionality at the best cost and is the best 
sales intelligence solution for C.H. Hanson.”

PHIL HANSON
EXECUTIVE VICE PRESIDENT



C.H. Hanson has implemented sales-i 
internally and is currently rolling-
out the system for use with its 1,000 
plus distribution partners via its own 
sales teams and through a network 
of independent manufacturer’s 
representatives.

“Having sales-i on board will provide us 
with the data we need to be able to sell 
more products quickly and easily. We 
will have the information to know what 
products the end-market customers 
want and when. This intelligence will 
allow us to design timely and effective 
sales promotions to roll-out to our 
distributors. It will also allow our sales 
team to provide our distributors with 
recommendations on the best products 
to stock, the quantities to stock and 
when to stock them.”

“Something else we couldn’t do before, 
which I am particularly impressed with, 
is how quickly sales-i allows us to 
retrieve high level detailed sales and 
profitability information on screen from 
the office or out in the sales field.”

Phil Hanson concludes, “sales-i 
provides the most functionality at 
the best cost and is the best sales 
intelligence solution for C.H Hanson, 
arming our sales teams with data to be 
proactive”.

THE SOLUTION THE BENEFITS A PROACTIVE TEAM
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#SELLSMART
Our sales performance tool makes every call more 
personal and more profitable, effortlessly turning any 
good salesperson into a great one.

Request your demo 
today at www.sales-i.com


