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he months have been
		 flying by fast and
		
I’ve been busy working
away on making this the best year
ever! However, one the biggest
challenges I find when it comes
to achieving goals is actually
sticking at them, and not getting
distracted by all of the other
wonderful and exciting ideas out
there… because it can be so darn
tempting!
I’m like most entrepreneurs
– full of ideas! And in the past I’ve
fallen into the trap of hopping
from one idea to the next and
not achieving very much at all. I
think it’s a problem a lot us big
dreamers face.
In order to avoid this I think
one of the most helpful things

T

you can do is get very clear on
what your intentions really are.
What is it that you really want to
achieve? In this issue we talk lots
about this – along with sharing
7 powerful mindset shifts that
are really going to help you have
huge breakthroughs!
We also interviewed the
amazing Kate Northrup, the
bestselling author of Money:
a Love Story. She shares some
wonderful insights on why so
many entrepreneurs struggle to
make the money they deserve and
her top tips for overcoming this
problem. Have a read on p. #38.
I hope this issue leaves you
feeling inspired and fired up, ready
to achieve incredible things!

- Carrie
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contributors

Kate Cave // the karma life goddess
Kate Cave (also known as The Karma Life Goddess)
helps women entrepreneurs to take control of their
money, their business and their life, so they can help more
people, earn more money and live happily ever after!
Kate can help you to help you to align your spiritual and
financial success, break free of fear, confusion and selfsabotage with money, and learn empower yourself in your
money, your business AND your life. Kate uses her skills
as a Sacred Money Archetypes Certified Coach along
with her 20 years of experience in holistic health to guide
you in a gentle, encouraging, supportive and totally nonjudgemental way. Take the free assessment to discover your
Sacred Money Archetype today and also receive The Essential
Guide to Prosperity.

Victoria Olubi // mycurls.co.uk
Victoria Olubi is the founder of MyCurls.co.uk; a natural
hair care range for women with naturally curly hair. Starting
in her parent’s kitchen, Victoria began hand-making her
products using luxurious and soothing ingredients. When
she’s not busy making products, she enjoys reading,
teaching and writing. Victoria is the author of three bestselling Amazon books and is currently working writing
more. Victoria’s newsletter, article and blog have inspired
women in over 94 countries to love and nurture their curly
hair. For more information visit www.mycurls.co.uk.
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Natasha Vorompiova // systemsrock
Natasha Vorompiova is the founder of SystemsRock,
architect of business systems that work and a Certified
Book Yourself Solid Coach. Her clients are small business
owners who start their businesses with passion and a
desire for freedom, but find themselves stuck and buried
in day-to-day operations. Natasha creates systems that
ensure clients get more done in less time and pave the
way for greater profits and long-term success. Check out
the FREE Systems Chick’s Guide to Transforming Busyness
Into Business for simple ways to grow your business.

become a contributor!
Share your expertise with us and you could inspire thousands
of women around the world by being featured in a future
issue of This Girl Means Business.

click here to learn more
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Quote
of the

Month

“People often say
that motivation
doesn’t last.
Well neither does
bathing , that’s
why we recommend
it daily .
- Zig Ziglar

personal DEVELOPMENT

Setting the Right Intentions
So You Get What You Want
Words by

Kate Cave // the karma life goddess

Illustrations by

		 ow are you getting on
		 with your New Year’s
		resolutions?
Unfortunately people often
make New Year’s resolutions and
then beat themselves up because
they can’t stick to them.
The problem is that people
generally don’t know or don’t
remember to focus on what
they DO want. It’s simple law
of attraction, and I bet it’s even

H
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marusha belle

something you know about already.
Knowing it is one thing though,
acting on it is quite another.
Law of Attraction states that
you get more of what you focus
on. So when you’re focussed on
not having enough money coming
into your business then ‘not
having enough money coming
into your business’ is exactly
what you are asking the universe
for. So what you really want to

be focusing on is having enough
money coming into your business,
because that is what you want.
“When you acknowledge what
you do not want, and then ask
yourself, “What is it that I do want?”
you begin a gradual shift into the
telling of your new story and into a
much-improved point of attraction.”
“ You get the essence of what
you think about - whether you
want it or not - because Law of
Attraction is unerringly consistent therefore, you are never only telling
the story of ‘how it is now.’ You are
also telling the future experience
that you are creating right now.”
- Abraham Hicks

So how can you make sure
you’re setting the right intentions?
Well, you can start by being
careful what you wish for and
focusing on what you really do
want to attract.

“The Law of
Attraction
states that you get
more of what you
focus on.”
So instead of “I don’t want
to spend another year struggling
in my business, I am going to
do anything it takes,” you can
rephrase, beef it up and give it a
bit a pizazz so it becomes, “This
year I am excited about earning
£££/$$$ in my business, I am
excited about working with [describe
your ideal client] because it’s going
to feel [describe how you will feel]
and I’m going to enjoy spending
the money on [describe what excites
you] and I’m going to enjoy doing
[list some activities]. I’m so grateful
Setting the Right Intentions 11

for all of the support I’m receiving,
and I’m so excited that I’m going
to burst!”
Put as much meaning and
emotion into it as you can. Not
only will you be putting a clear
message out into the universe, you
will be changing your vibration,
sending out rockets of desire
and the universe will be responding to that.
When you’re setting a
figure to earn choose one that
is a bit out of your comfort
zone, but not one that is so
far out of it that you can’t
even comprehend it, or even
worse that it scares the living
daylights out of you!

Tip:
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You can go deeper and
visualise clients, customers and
situations in detail, you can make
it so clear that your brain thinks
it is already happening, allowing
you to confidently step into the
colourful picture you’ve created.
Take
yourself off somewhere quiet and
write down everything that you’re
going to experience in 2014,
doing your best to weave in all the
information suggested above, and
making it as bright and colourful
as you can as you ask the universe
out loud and with passion!

Your Next Best Step:

•

We asked...
What is your
favourite
business
tool or
resource?

You said...
		

“One of my top business tools is a
whiteboard in my office. Low-tech,
			
I know, but it really helps to keep me on
			
track and stay focused. I use it to capture
			
high level objectives for each month, my
marketing overview and leads to follow up with. I need the
constant visual reminder!” - alison bradford, alison

bradford coaching, uk

		

“Apart from the FEA (of course) - I find
			MailChimp invaluable. Excellent, free
			
and easy to use for my monthly news			 letters (which are an essential tool for
			any business)!” - lizzie badger, face the
			world, uk

		
			
			

“Asana and Google Apps - fantastic for
collaboration and staying in control of
all my tasks and projects.” - chichi

			eruchalu, kanso creative, uk
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we asked, you said...

		

“I really like the book The Right Brain

			Business Plan: A Creative, Visual Map
			for Success by Jennifer Lee. I use it to

			
keep focused in growing my business in an
			
authentic way. It helps me stay connected
to the big picture of what I want to give and what I
want my life to feel like.” - tamara hackett, your
pretty pages, canada

		
			
			

“Todoist - it’s my to do list, project plan,
marketing actions, personal goals checklist
all rolled into one.” - nicola warwick,

		

“When I’m in overwhelm and need
clarity without being sold at, I simply
Google my question and see which business,
marketing or spiritual guru that day I am
drawn to, to get that AHA moment of

			digital enterprises, uk

			

			
			
			
clarity.” - roxy ahmed, femme entrepreneur, uk
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“Basecamp. I love using Basecamp to keep
			 my projects in order and up to date.”
			- jane willmott, womens business
			academy, uk

		
“MY DAY PLANNER! During this ‘StartUp’
			 time, it is crucial I choose and plan my
			 activities wisely... As forgetful as I am
			
(having so much on my mind as a single
			 mom entrepreneur) it is imperative I
write down all the ‘to-do’s and all the appointments!
Something tells me that even as I progress with the
business, this will never change!” - stephanie willison,
soul esscents, canada

		

“For me it would have to be the whole
			Google Apps suite - working in the cloud
			 makes everything so easy!” - nikki
			swindle, virtually angels, uk

We Asked, You Said 17
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7 Mindset Shifts
That Will Transform
Your Business
Words by

Victoria olubi // mycurls.co.uk

		 s entrepreneurs there’s
		 nothing we dream of
		
more than wanting to see
our businesses blossom. Many of
us spend time, money and energy
mind-mapping and strategising in
the hope that we’ll land upon that
one great idea or that one miraculous ‘Aha’ moment that will take us
from mediocre to millionaire.

A
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Whilst dreaming and planning for success isn’t wrong in
itself, it can hold us back from
looking deeper into our businesses
and ourselves. Ultimately, when it
comes to having a better business,
it’s incredibly important that we all
take a step back, sit down and do a
little soul searching.

Here are seven specific
shifts that will change
how you think, feel and
function.

1

Shift #1: I am enough.

I’m sure most, if not all of us,
have been stifled by the belief that
we are not smart enough, good
enough or successful enough. Often
such negative and limiting beliefs
are heightened because ‘successful’
people seem to be everywhere.
They’re on social media, on our
TV screens and in magazines. We
battle with the belief that while
success seems to be everywhere
we’re the only ones not achieving
it. The truth is that success can
sometimes be illusionary. Yes,
certain people might seem to have
it all but like most people, they’re
also battling with their own inner
insecurities. Insecurities that we
can’t see. The point is that rather
than comparing ourselves to others
and telling ourselves that we’re

not good enough to be ‘successful’
we should instead focus on the
fact that we are enough. You are
enough just as you and from this
year onwards being you is enough.
As an entrepreneur you’re driven,
hard working and fearless- that
makes you a very special person.
Forget comparisons and declare
the mantra ‘I am enough.’

“Forget comparisons
and declare the mantra
‘I am enough.’”

2

Shift #2: Intuition is everything!

Before 2013, I based many
of my decisions on the advice of
friends and family. Often enough,
I’d struggle to make decisions
because someone wasn’t there to
help or advise me. In 2013 things
changed. Something told me that I
needed to spend less time seeking

7 Mindset Shifts That Will Transform Your Business 19

the advice of others and focus more
on listening to my inner-voice (or
intuition). I did and some amazing
things happened. I won a business
scholarship, published a best-selling
book and I was much happier. As
2013 came to an end I felt a sense
of huge pride because I realised
that my inner voice had been my
therapist and advisor during the
year. In 2014, if you do anything
at all, it should be that you listen
to your intuition. Don’t ignore it
and naively follow the advice of
others, follow your instinct even
if it’s telling you to do or achieve
something that’s nothing short
of crazy.

“In 2014, if you
do anything at all,
it should be that
you listen to your
intuition.”
20 This Girl Means Business

3

Shift #3: You are the center

If I had a penny for every
time an entrepreneur said ‘I’m too
busy to take care of my health,’
I’d be a billionaire. Sometimes we
get so carried away with pursuing
our dreams that we often forget
to look after our own wellbeing.
From forgetting to eat fruits and
veggies to not working out for
six months, we commit a series of
bodily sins that have the potential
to damage our health. Yes, you’re
busy but being busy is an excuse
that we like to use when we really
don’t want to prioritise something
that’s important. However, the fact
remains that if you ignore your

body and you fail to give it what it
needs, you’ll damage it. Without a
healthy body how can you possibly
pursue your dreams, change the
world and inspire others? These
big dreams and goals start with
you and that’s why looking after
yourself is vital.

4

Shift #4: Passion is always
purposeful

With all the ‘get rich quick’
talk that we hear about these
days, it’s easy to go into business
with the belief that your business
should serve no other purpose
than to make money. However,
the problem with this mindset is
that it leads people to believe that
money breeds happiness when in
reality, happiness breeds success
and money. The truth is that when
we earn a living doing what we
love, we not only earn more but
we also feel true happiness and
we’re driven to put our maximum
efforts into our work because

it’s a labour of love. Would you
rather be profitably passionate or
just profitable? If you happen to
be running a business that you’re
not completely in love with, can
you come up with ways to embed
your passions into your business?
Always strive for passion to be the
driver of your business rather than
just money alone.

“Always strive for
passion to be the driver
of your business rather
than just money alone.”

5

Shift #5: Self-forgiveness
rocks!

The old adage says ‘sticks
and stones may break my bones
but words will never hurt me.’
Au contraire! Many of us have a
habit of thinking about ourselves
in such a negative light that we
make ourselves feel unhappy.
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When things aren’t going your way
it’s easy to beat yourself up and tell
yourself that you’re a bad person
or that you’re not good enough.
However, such negative and harsh
thoughts can completely ruin your
self-esteem. I remember hearing
Marie Forleo state ‘be kind to
yourself ’ and when I heard those
words, I stood still for a moment
and realised that I’d developed
a habit of thinking negatively
about everything I said or did. The
idea of being kind to myself had
never crossed my mind until that
moment. I’m sure I’m not alone. If
you want to be truly happy in 2014,
it’s so important that you forgive
yourself for everything—whether
it’s that silly mistake you made last
week or that really important thing
you forgot to do for someone—it
doesn’t matter. Tell yourself that
it’s okay to be imperfect and
sometimes you have to give
yourself permission to not achieve
everything you initially set out
22 This Girl Means Business

to do. This year, don’t just forgive
others, forgive yourself too.

“This year, don’t just
forgive others, forgive
yourself too.”

6

Shift #6: You were born ready

Perhaps in 2013 you said, ‘I
would love to be on TV but I’m just
not ready’ or you turned down that
huge book deal because the timing
wasn’t right. Whatever the reason,
you felt at that time you weren’t
ready for the big stuff because
those types of things (like TV
and book deals) are for the hugely
successful people who are ready for
success. Why is it that they’re ready
and you’re not? I bet you that when
those people were approached for
big opportunities they probably
didn’t feel ready either but they
took a risk and went into it with
the belief that the opportunity

would lead to others. So many of
us hold ourselves back because
we don’t believe we’re ready for
success and we tell ourselves that
those big things will happen when
we reach this magical place where
we feel ‘ready.’ The best time for
those big things is now. This year,
don’t wait to feel ready before you
go after a big opportunity. Try it
out before you’re ready and if it
works out, great! If not, at least
you’ve learnt something new.
Remember that ‘being ready’ isn’t a
destination and you’ll never really
feel ready for success. Don’t wait
for it to come and just go for it!

“The cave you fear
to enter holds the
treasure you seek.”

7

Shift #7: Success happens
when you enter the cave

One of my favourite quotes of all
time is by Joseph Campbell which
is: “The cave you fear to enter holds
the treasure you seek.” How true is
that? That place or achievement
that you fear the most is the one that
holds the greatest treasure. One of
my own caves is public speaking-
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the thought of speaking in front of
a room full of strangers has always
made my stomach turn but over
the past few years I’ve deliberately
accepted speaking opportunities
just because I realised that I needed
to face that particular fear. As a
result I’ve been able to promote
my business, share my expertise
and inspire others to go after their
dreams. Facing that particular cave
hasn’t been easy but it has opened
up doors for me and it made me
realise how much is possible if you
put your mind to it. If you spent
24 This Girl Means Business

Enjoying this
Magazine?
“Make a choice
that 2014 will
be different.”
the past 12 months ignoring your
fears and walking right past those
scary caves, make a choice that
2014 will be different and choose
to walk right into those caves and
face whatever is in them!

•

Subscribe for free here

to make sure that you never
miss a future issue!

How She Did It
Interview by:

NAME: Lisa

Long
company: More Than Words
founded: United Kingdom

		 isa Long launched
		More Than Words in
		 2010 after taking a
career break to raise her two
young boys. Her lifetime love
of interiors, graphic design and
typography, combined with a
search to find a piece of original
artwork for her own home, led
her to follow her creative passion
and set up her typographic art
boutique, More Than Words.
She now has a string of
impressive, high profile clients

L
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carrie green

including Dannii Minogue,
journalist
India
Knight,
comedian Michael McIntyre,
and screenwriter/film director
Richard Curtis, and More Than
Words artwork decorates the
walls of well-known corporate
clients such as Selfridges. Here
she tells us how she did it…

How She Did It: Lisa Long 27

artwork worldwide to individuals, retailers, interior designers
and high profile clients such as
Selfridges, celebrities and hotel
groups.
How did you take it from an
idea to a reality – what were
the first few steps you took?

How did you come up with
the idea to start your own
business?
The idea actually came from
the need to find some artwork
for a newly decorated room in
my own home; one which was
affordable, high quality and
meaningful…and I was finding
it a real struggle! So, I decided
to capture years of our family
memories, in words, on a canvas,
in colours to match the room.
Once it was up on the wall I had

28 This Girl Means Business

so many requests from family,
neighbours and friends to create
a piece for them, that I decided
I could actually turn it into a
viable little business whilst I was
on my maternity leave (I had a 2
year old and 6 month old at the
time!).
From there More Than
Words was born, and 4 years
later, is now made up of a team
of dedicated designers, a local
printing partnership and is
a Limited Company selling

From the outset, I knew that
I wanted to create a premium
brand, and this is one of our
unique selling points to this
day. I’ll be honest, I didn’t have
an official business plan. The
reason for this is that I wasn’t
looking for any investment and
it was initially something that I
planned to do in my spare time,
around the children, to keep my
mind active and earn a bit of
pocket money. I did spend a lot
of time sourcing great suppliers
with high end artwork products
(filling the house with samples

upon samples!), teaching myself
design software when the children
napped, borrowing SEO books
from the library to learn how
best to build our website…and
of course, creating the website,
which was to be our main sales
outlet. With an IT background,
I designed our first website and
my ever-supportive husband
built it around his day job so that
we could keep the costs down.

“From the outset,
I knew that
I wanted to
create a premium
brand, and this is
one of our unique
selling points to
this day.”
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Initial outlay was £1000,
which basically bought samples
and a low-end professional DSLR
camera to take my own lifestyle
shots with. I quickly learnt that
great product photography is
everything!!
Taking the idea to a business
happened in about 6 months.
We were up and running with
the website and social media
channels and I spent most of
my day marketing More Than
Words. At that stage I wasn’t
getting any orders, other than

through word of mouth, so I had
the time to Tweet away all day!
I built some great relationships
with other small business
owners, magazines and retailers.
Gradually orders started coming
in (I still remember my very first
proper order!), and so did requests
from retailers and journalists. At
the time, believe it or not, bespoke
word art was completely new.
Unfortunately since I launched
it’s popped up everywhere and
sadly I’ve dealt with a lot of
copyright infringement issues.
What lessons have you learned
along the way?
I had found something I
truly loved, after 10 years in the
‘corporate world’, so I spent every
waking hour either working on
getting the business out there or
looking after two under twos! It
was very hard work but I wanted
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it all to happen overnight. Blog
features requests started coming
in, after a great feature in a
wedding magazine of my vintage
framed wedding artwork, so I
was writing these in the evenings
until late alongside creating new
designs to market. It was tough
and the business was taking off

quicker than I could cope with!
I remember sitting in tears
during my first ‘More Than
Words’ Christmas period unable
to cope with the demand for my
personalised artwork, I had no
idea how inundated I’d be! After
months of hard slog at all hours,
and no me time, I realised I was
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FAVOURITE QUOTE:

“Feel the fear and do it anyway.”
at risk of burning myself out, so
had to schedule my time a lot
better, and also realise that the
children would soon be at school

and nursery so I would have the
time I needed to focus on the
business soon, but just needed to
be patient. I also needed some
extra hands on board so decided
to take the big step of taking on
my first member of the team.
How have you managed to
grow the business?
The business has grown
very organically. I did try
magazine back page advertising
initially, spending a fortune on
a tiny ad to get the business
name out there. I also spent the
first year emailing magazine
editors with press releases in
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the hope More Than Words
would get a feature. Sometimes
we did, most of the time
there was no reply! Luckily
I now have a PR agent who
takes care of that side as I now
spend most of my time building
new clients, focusing on the
admin side and planning new
pieces. Word of mouth has
allowed us to grow and grow.
I also have regular artwork
features on UK interiors TV
shows, which is great exposure.
Have you made any changes
along the way in how you do
things?
Along the way I have had
to make sure our accounts are in
order! As the business seemed
to grow so quickly I had nothing
in place to help manage the
numbers side of things. I now
have a very good accountant, and

my husband has built a clever
back end side to our website
which allows us to do reporting.
If you don’t have full visibility
over income and margins then
your business is sure to fail. I
have to make sure we remain
profitable as the business and
team grows.
What has it taken to get to
where you are today?
Hard work, a huge amount
of juggling and a lot of passion.
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Have you read an amazing
business book that you can
recommend?
The E-Myth Revisited is the
most recent. There are so many!
What do you love most about
running your business?

What are you top pieces of
advice to others looking to
turn their idea into a successful
business?
Manage your time well,
keep track of your numbers, and
be unique.
What do you think the key
to building a successful business is?
Passion. If you do something
you love and truly believe in then
you have the ability to make it
succeed. Anything is possible.
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I love that I can run my
business from anywhere in the
world, and can still squeeze it
around my children so I don’t
feel the usual working mother’s
guilt.

•

BUSINESS DEVELOPMENT

6. How do you test, track

6 Key Marketing
Questions to
Ask Yourself
Words by

carrie green

and tweak?

• Do you split test your landing

pages, checkout process or sales
page?
Do you use Google Analytics
to monitor your traffic?
How do you track your
conversion rates?

•
•

Once you’ve answered
these 6 questions have a
think about what’s working
for you right now and what’s
not. What could you improve?
How could you improve it?
What new marketing ideas
could you test out?
Once you’re clear on the new

ideas and strategies you want to try
Marketing is absolutely crucial to every business out
there, no matter what you sell. As such, it’s important that
you’re always aware of what your marketing process is and
then constantly tweaking and improving it. So to help you to
do just that, here are 6 questions for you to answer…

5. How do you make the sale?

• What’s your checkout
process like?

4. How do you present your
offer to those people?

1. How do you drive traffic

2. How do you capture

to your business?

new leads?

• Facebook?
• YouTube?
• Affiliates?
• Pay per click advertising?

• Free courses?
• E-mail newsletter?
• Can people sign up easily
•
•
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from your website?
Can people sign up
from Facebook?
Do you have a sign up box at
the end of your blog posts?

• How do you tell your leads
about what you offer?

3. How do you nurture
those leads?

• Do you send regular e-mails?
• Do you have an auto
responder series to nurture
new leads?

out, go back over the 6 questions

and map out your marketing
process moving forward.

How will you:
1. Drive traffic to your

business?

2. Capture new leads?

3. Nurture those leads?
4. Present your offer?
5. Make the sale?

6. Test, track and tweak?

6 Key Marketing Questions to Ask Yourself 37
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an interview with

Kate Northrup
By:

CARRIE GREEN

		
reating financial abun		
dance is something all
		
of us want – we not only
need it, we deserve it, but so many
people struggle to make it happen.
In fact, one of those people used
to be Kate Northrup, who found
herself in $20,000 of debt. But by
the age of 28 she had completely
turned her situation around and
had created financial freedom
for herself. She’s now the bestselling author of Money: A Love
Story, Untangle Your Financial
Woes and Create the Life You
Really Want. Her philosophy
is that if you free yourself
financially you can be fully

C
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present to your purpose on the
planet. Here she shares her story
and her tips on how you can create
more financial abundance…

In life and in business money is
a big deal – we have to figure
out a way to generate money,
but so many people struggle
with this and find themselves
consumed with debt, instead
of having financial freedom. In
your book you talk about how
you went through this yourself
– can you tell us a little bit
about your story and how you
managed to turn it all around?
I first went into business for
myself when I was 18 and I was in
Interview with Kate Northrup 39

limbo between being out on my
own and having parental financial
support. So, I didn’t pay as much
attention to my spending or my
income as I would have had I been
all on my own. Then when I moved
to New York City I didn’t change
my financial habits and within
a year of the move I was in over
$20K of credit card debt. I was
so scared of my financial reality,
and even more scared that I didn’t
have the skills or knowledge to
fix it, that I didn’t really open my
credit card bills. For a very long
time I didn’t even know the total
of my debt.
What turned things around
for me was beginning to pay
attention to my money in a loving
way instead of from a place of fear.
I had a realization that if I was
going to get it together financially
and be able to sustain financial well
being I had to do it from a place of
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love instead of from a place of fear.
So I started by checking my bank
account balance every morning
and simply giving some gratitude
for the ways my life was abundant
already. I then began looking at
the truth of my financial situation
from the eyes of love instead of
from the eyes of judgment.

“I had a realization
that if I was going
to get it together
financially and be able
to sustain financial
well being I had to
do it from a place of
love instead of from
a place of fear.”
The biggest piece, though,
was really beginning to see my
value. Up until that point I hadn’t

fully embraced my own voice,
my own creativity, and my own
ability to add value to the world.
Instead I waited for others to
make it happen for me, to bail
me out, or to take responsibility.
When I finally stood up and said,
“If it’s going to be, it’s up to me”

everything changed. I unraveled
two business relationships that
were no longer serving me, I paid
off all my debt within a matter
of a few months, I doubled my
income, and I doubled my savings.
The shift from increasing my
self-worth was profound.
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struggle with self-worth, they
often struggle with money as well.
It’s all connected.

“The amount of
money we make is
dependent on the
amount of value
we provide in
the world.”

Why do so many people struggle when it comes to money?
Money is just a stand in for
what we value. We earn money in
exchange for the value we provide
in the world. So in certain ways
the money we earn is a reflection
of our own perceived (not inherent) value. We are all divinely
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worthy, but the amount of money
we make is dependent on the
amount of value we provide in
the world. And we’ll provide a
lot more value if we really value
ourselves and what we have to
offer because we’ll turn up the
volume on what we’re offering to
others. Because so many people

What can people do to fall back
in love with money?
They can fall in love with
themselves. When we begin to
see how amazing we are, when
we celebrate our gifts, when we
exercise our creative expression…
we begin to love ourselves more…
and as a result that leaks out as
value we have to offer the world.
And then we take much better

care of the money we’re earning
and we earn more money too!
When you’re building a
business being able to manage
your money is essential, can
you share some top tips on
how to manage your money
effectively?
Absolutely. I recommend
having weekly “Financial Freedom Dates” with yourself, your
spouse, and/or your business
partners. Make them as fun as
possible. Light a candle, play
beautiful music, have sparkling
water with lime in a wine glass,
and eat some dark chocolate. You
can even put on red lipstick or a
special outfit. Whatever it takes to
get you to show up for your money
is great! During this meeting take
a look at your bills (or Invoices
for Blessings Already Received),
your income, what investments
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you’d like to be making, track your
receipts, and take any financial
actions you need to take. The
more you show up for your money,
the more your money will show
up for you!

“The more you show
up for your money,
the more your
money will show
up for you.”
Do you have any daily rituals
to keep you on track with your
money?
I check my bank account
balance every morning and I give
gratitude for the money I have
and the ways in which my life is
abundant. I also make sure all the
bills in my wallet are lined up in
44 This Girl Means Business

numerical order with the faces of
the presidents facing me when I
open it up.
What are the most important
things people need to do to
become financially free?
First, they need to get into
a regular practice of paying
attention to how they personally
add value in the world. Then they
need to tell the truth about their
current financial situation (what
they have, what they owe, to
whom, by when, what they spend,
and what they make.) From there,
cultivating an abundance mindset
where they trust that there is
always more than enough available
to them financially and otherwise.
And finally, creating a source of
passive or residual income like a
network marketing business, an
online business, or investments is
the next step.

finish these sentences
When I face a big challenge I…

Reach out to my community
for support.

I love building my business
because...

I get to let my creativity out
and help people.

my opinion, and my perspective is
valuable and valid.

I believe…

That people are inherently
good, that there’s more than
enough to go around, and that
love is always the answer.

The hardest part of build my
business has been…

Getting into the nitty gritty
details. I’m a very big picture
person so I have trouble diving
into some of the details like the
financials and systems.

If I could go back in time to when
I was 23 I would tell myself…

That I don’t need to depend
on anyone else in order to add
value to the world. That I am
enough already and that my voice,
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“Comparison is
the thief of joy.”
- theodore roosevelet

The biggest lesson I have ever
learned is…

The world will re-organize
around our beliefs in profound
ways. When we start valuing
ourselves more, so does the world.

In my spare time I…

Watch movies, hang out with
friends, and go to dance class.

My favourite quote is…

“Comparison is the thief of
joy.” – Theodore Roosevelt
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My favourite business book is…
Bird by Bird
Lammott

by

Anne

My favourite business tool or
resource is…

I love Evernote for keeping
snippets of ideas and notes.

My top piece of advice to
entrepreneurs is…

Be the permission you’re
waiting for.

•
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BUSINESS DEVELOPMENT

6 Things to Help You
Become More Successful
Words by

natasha vorompiova // systemsrock

1. prioritize.
Don’t overload yourself with todos. And, as productive as it may
seem, don’t multitask.

4. respect your time.
If you act like YOU respect your
time, you will train people around
you to do the same.

2. get clear.
As you begin working on a project,
take time to clarify for yourself
what needs to be done. At the very
least, define the next logical step.

5. Don’t Spread Yourself
Too Thin. Know what you need
to do yourself and what you should
delegate.

3. declare a war on
distractions. Begin with
creating a log of your distraction
triggers. After that go down the
list and address each one of them.
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6. step into your ceo
stilettos. Schedule regular
strategy meetings. It’s okay if it’s
just you for now.

•
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this girl loves...

6
1
by samantha green

5
2
3

4
1. Q&A a day, 5 year diary / 2. Kate Spade Black Stripe Nesting Boxes
3. Kate Spade Sticky Notes / 4. Hand Painted Chevron Pencil Cup,
See Jane Work / 5. Jonathan Adler Assorted Clips
6. It’s Gonna Be Okay Journal
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THIS MONTH’S

TOP

10
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Ten Things to Remember
ON YOUR JOURNEY

1.

Tap in to online
communities and build up
your support network.

2.

It’s okay to switch off
every now & again - it’ll
do your brain some good
and help you to have
more mental calrity!

3.

Don’t get distracted by
trying to please and
accommodate everyone
else - sometimes saying no
is the best thing to do.

4.

Get really clear on what you
intentions are every month,
week and day – this will really
help you to stay on track.

5.

Have the courage to take
risks in order to make
your dreams come true.

6.

Don’t put off what
you need to do.

7.

Enjoy the moment and
celebrate your successes –
so often we forget to do it,
but it’s important to give
yourself a pat on the back.

8.

Don’t be afraid to ask
for help, there are lots of
wonderful people out there
who would be delighted to
give you a helping hand.

9.

It’s not what you do once in a
while that shapes your life, it’s
what you do consistently. So
review your consistent actions
– are they helping you to get
to where you want to go?

10.

Have fun! Building a
business is an adventure
and the more you let
go and enjoy it, the
more you will love it!
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See you next time!
Until then why not come and mingle
with like-minded women over in
our Members’ Club?
FIND OUT MORE HERE >>

.com
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